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vintage guamaaen CHICAGO AND CINCINNATI, THURSDAY, NOVEMBER8, 1900. iS coats's' Gone. 








The Leading Fire Insurance Company of America. Incorporated 1819. Charter Perpetual. 
wu. KING, — WM. B. CLA RK, President. sia. } Sir eed Baer aaron. 
Cash Capital, _- . $ 4,000,000 00 Fee Yl NORTHWESTERN BRAKCH, OMAHA, HBB. 
Cub Aes, © == goat» Sr ox. le 
Total Liabilities, - ; 3,861,796 13 See PACIFIC BRANCH, SAN FRANCISCO, CAL. 


NetSurplus,  - . - 5,157,615 00 <a BOARDMAN & SPENCER, 
Surplus to Policy Holders, - 9,157,615 07 eq \ viiiaiaea’ Bone gay 
“a: * a . 
Losses Paid in 81 Years, - 85,641,084 So vam iS CHICAGO, ILL. NEW YORK, 
WESTERN BRANCH, : 145 La Salle Stréet. 52 William Street. 


wT «a KEELER & GALLAGHER, General Agents. 
PROTECT YOUR CUSTOMERS PROTECT YOURSELF 


By giving them CONTINENTAL Safety Fund Policies. By representing the CONTINENTAL. 

Secured by net surplus of over four millions of dollars. ee not eo over the heads of its agents. 

Important advantage of inspection by experienced men. oe : 

Prompt attention to adjustments ensured by organized Steadfastly protects its loyal agents against dishonest or 


‘ - “ unfair practices. 
force of traveling men necessitated by the Company’s Will make > commission arrangement, sharing with you 
large business. ' 


the profits of your agency. 





Forty-three millions of dollars paid for losses since organ- Liberally furnishes timely advertising matter. 
ization, and nearly fifty years of business, are guar- Gives you the privilege of writing Tornado Insurance. 
antees of fair treatment. Has a fixed policy and is not a ‘‘fair weather’’ friend; that 
Every honest loss claimant paid one hundred cents on the is, does not withdraw, as many companies do, when 
dollar. local rate wars occur. 





us’ CONTINENTAL FIRE INS. CO. = 


head Writing CONTINENTAL BUILDING, NEW YORK. RIALTO BUILDING, CHICAGO, ILL. Loyal Agents 


D. W. C. SKILTON, President. J. H. MITCHELL, Vice-President. 
EDW. MILLIGAN, Secretary. JOHN B. KNOX, Assistant Secretary. 








Surplus to Pclicy Holders, $3,222,877.58. Total Losses Paid Over Forty-Four Million Dollars. 
CASH CAPITAL, TWO MILLION DOLLARS. 
Outstanding Losses, $271,196.59 Assets, $5,523,649.70 Reinsurance Reserve, $2,029,575.53 Net Surplus, $1,222,877.98 





THE WESTERN AND SOUTHERN DEPARTMENT, 
Northeast Corner Fourth and Elm Streets, CINCINNATI, O. 


THEO. F. SPEAR and GEO. M. LOVEJOY, Asst. General Agents. H. M. MAGILL, General Agent. 





AGENCIES IN ALL CITIES AND TOWNS. 
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THE WESTERN UNDERWRITER. 








~ Gummed Policy Labels. 


Any Style, Shape or Color. 
Price List. 


Revon Bivecwn Goto On Sunver Bronze Bius on Green Bronze on 


Wire Paren. On Bisox On Reo Paren. Reo Parer. B.a0K on Reo Paren 
1M. $2.75 $3.75 $3.00 $4.50 
21-2M. 3.75 5.50 4.25 2m.6.00 
5M. 5.50 7.50 6.00 3M. 7.50 
10M. 9.00 12.50 10.00 5M.10.00 


Special prices quoted on larger quantities. In 


ordering make copy FULLandE XACT, and 
send sample label. We pay the express or postage 
when the money accompanies the order. 


ADDRESS ALL ORDERS TO THIS PAPER. 








ontinental eee 

asualty Continental Assurance Co. of North America. 
iw lent Society. 

omp any ° 228 raat integrating 





CASH CAPITAL, $300,000.00. 





Wayne County Bank Bidg., Detroit, Mich. 
134 Monroe St., Chicago, Ill. 





ACCIDENT, 
HEALTH and PLATE GLASS 
INSURANCE. 


GOOD LIVE AGENTS WANTED. 


Liberal policies. 
Low rates and 
Prompt } 
adjustments. 











18851. 1S0°0. 


FIRE UNDERWRITERS AGENCY 


OF THE 
National Insurance Company, 
OF CINCINNATL 


GENERAL INSURANCE--STATE OF OHIO ONLY. 


@ W Portman, EB. W. Burnet, 
PRESIDENT. SucReraRry. 


GARDNER E. MEEKS, State Agent, 
Columbus, Ohio. 


An Onio Company. 
— THE 


WASHINGTON 


INSURANCE comPAnry of Cincinnati, 0. 
PAID-UP CAPITAL, - + © $160,000.00 


ano was wer every ocuicarionron O4 YEARS, 
ACENTS WANTED IN OHIO. 
WAT L HENCHMAN DAVIS, President. 





CHARTERED 1636. 





E. F. WEISS, Viee President and Secretary. 


Cooper 


Fire Insurance Company 


OF DAYTON, O, 


Cas. D. Mzap, H. E. Map, Cuas. W. Scuunz, 


President. Vice-President. Gecretary 





OHIO’S LEADING AGENCY COMPANY. 


Cincinnati Underwriters 


COMPOSED OF 


EUREKA SECURITY 
Fire and Marine Insurance Co. | Fire Insurance Company. 
ORGANIZED 1864. 


CAPITAL $100,000. ASSETS $290,182. 
SURPLUS $191,199. 


ORGANIZED 1881. 
CAPITAL $160,000. ASSETS $271,768: 
SURPLUS $186,910. 
COMBINED STATEMENT. 
Capital $250,000. Assets $572,092.80. Surplus $396,892.19. 


f. A. ROTHIER, President, 
ADAM BENUS, Secretary. Cincinnati, Ohio. 





1900. 


m7 INSURANCE 


NAHONAL ComPAny.. 


OF OINOINNATI, OHIO. 


General Insurance — State of Ohio Only. 


G. W. Poximan, E. W. Burnet, 
PRESIDERT. SECRETaRYE., 


GARDNER E. MEEKS, State Agent, 
Columbus, Ohio. 


TEUTONIA 


Fire Insurance Company, 


OF DAYTON, OHIO. 








'NCORPORATED 1866. 
OHIO’S STAUNCHEST FIRE INSURANCE COMPANY. 


SET SURPLUS (over Capital and all Liabilities)........ 877,807.00 





EDWARD PAPE, President. T. A. LEGLER, Vice-Pres't 4. LINXWEILER, JR., Seo’p 
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— Ohio Farmers Insurance Company 


LE ROY, OHIO. 


Fire, Lightning and Tornado Indemnity. 


Carefully Invested Assets on January 1st 1900 of $1,088,255.16, reserved 
as follows for the protection of policy-holders : 

Reserve for re-insurance, . «+ s+ s+ eee es es ee oe oe $888,078.81 

Reserve for Losses and all other Liabilities, 

Net Cash Surplus 


————ORCANIZED IN 1848. 


© 48. ©. JOHNSON, Present 
OG. @. WELLS, SeorETARY 





























THE WESTERN UNDERWRITER. 
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3. W. CHAMPLIN, eresioenr. W. FRED MCBAIN, erc’y ano manacea, 


MICHICAN’S 
LEADING COMPANY. 
FIRE INSURANCE 
GRAND COMPANY, 
RAPIDS CRAND RAPIDS, MICH. 


THE PIDELITY & CASUALTY COMPANY, 


97 TO 103 CEDAR STREET, N. Y. CITY. 


ER rere ot eee $ 3,827,582.06 
786, 372.01 
12,080,495 74 





EE I occ ccc vensncsteevesese 


CASUALTY INSURANCE SPECIALTIES. 


FIDELITY—Bonds of Suretyship for persons in positions 
of Trust. 

CASUALTY—Personal Accident, Burglary, Plate Glass, 
Boiler, Elevator, Employer's, Landlord's and Team's 
Liability. 

OFFICERS: 
Grorce F. Sewarp, President. 
Rosert J. Hituas, Treas. and Secy. Henry Crosser, Asst. Secy 








The Western and Southern 
Life Insurance Company 


OF CINCINNATI, 
PAID-UP CAPITAL, 


PRANK CALDWELL, Prest. 


OHIO. 
- $100,000.00 


W. J. WILLIAMS, Secy. 


t=GOOD LIVE AGENTS WANTED: 


ESTABLISHED 1822. 


Rational 
Assurance 
COMPANY orireiana. 


THE PREMIDPR IRISH COMPANY 
IN AMERICA. 


UNITED STATES BRANCH: CFORGES.KEmDALL, manseor 











UNDERWRITERS’ HAND-BOOKS, 


PUBLISHED BY 


The Western Underwriter Company, 
CINCINNATI AND CHICAGO. 


Underwriters’ Hand-Book of Michigan, Published Biennially. 
Underwriters’ Hand-Book of Ohio and West Virginia, 
Published Annually. 


The most complete publications of the kind issued. In use by 
General, Special and Local Agents. Agency Directory, Company 
Statistics, Town Information. 








THE 


Metropolitan Li Insurance Co, 


(Incorporated by the State of New York.) 


“The Leading Industrial Insurance Company in America.” 





Is represented in all the Principal Cities of the_United States 
and in Canada. 


The Payment of over Two Hundred and Fifty Death Claims Daily 


TELLS OF THE GOOD IT DOES, 


INSURANCE IN FORCE OF OVER $700,000,000 
Attests its Greatness and Favor with the Public. 


PERMANENT, PROFITABLE AND PROGRESSIVE EMPLOYMENT. 
AGENTS WANTED, 


Any honest, capable and industrious man, who is willing to be: 
and acquire a complete ——— of the details of the business by diligent study and 
— experience, can, 7 SS, his capacity, establish his claim to the 

ighest position in the fiel It is within his certain reach. The opportunities for 
merited advancement are unlimited, All needed explanations will be furnished upon 
application to the Company’s Superintendents in any of the principal cities, or to the 
Home Office, No. 1 Madison Avenue, New York City, 


n at the bottom 





OFFICERS, 
OHN R, HEGEMAN, President, . J. THompson, Cas? je~ and Ass’t Sec’y. 
ALEY FISKE, Vice-President. AMEs S. ROBERTS, Ass’t Secreiary. * 


GEORGE H. Gaston, 2d Vice-Pres’t. 
GEORGE B. WOODWARD, Secretary. 
THoMmaAS H. WILLARD, Medical Director. 


AMES M. CRAIG, Actuary. 
ON. STEWART L. WoopFrorp, Counsel. 
A. H. KNIGHT, Ass’t Medical Director. 


ORDINARY and 
INDUSTRIAL 
LIFE INSURANCE POLICIES. 


BOTH SEXES, AGES *t TO FO. 
Policies Easy to Sell. 
Amounts $15 to $100,000. 


AGENTS WA WANTED. 


The Prudential Insurance 
Company of America. 


40OHN F. DRYDEN, Paceivenr. 
Home Office, NEWARK, N. J. 


HENRY BOHL, Sup’t of Agencies, Ohio and Indiana, COLUMBUS, 0. 
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APPROVED 





& 


Protection Engineering. 


“THE 
AIRLIGHT” 


Manufactured by 


Bs wT cuuee The Incandescent 
_ r\ Light and Stove 

- eo Company, 

422-426 East Pearl St., CINCINNATI, OHIO. 


Radical Departure from Gasoline Lamps. 
Invented by Jos. Stubbers. 


> 
> By the Underwriters’ Bureau of Fire 
; 
» 


vy 





One generator supplies gas for all the lights, therefore it requires less at- 
tention than one single gasoline or coal oil lamp. The light produced by the 
‘Airlight” is superior to are lights. 


ENDORSED BY UNDERWRITERS 


The ‘‘Airlight” Gasoline Vapor Lighting System, as manufactured by The 
Incande:cent Light and Stove Company of Cincinnati, was approved by The 
Underwriters’ Bureau of Fire Protection Engineering. Their expert en- 
gineers critically examined the machine at their laboratories at Chicago, and 
made a detailed report (Gasoline Report No. 52), August, 1900, pronouncing 
it ‘‘safe and suitable for use,"’ and gave the following reasons for so doing: 

(1) Impossibility of dripping or spilling of gasoline when opening or 
closing the valves 

(2) Impossibility of spilling or over-filling when using the safety-can 
supplied with each machine. 

(3) The reservoir is made of heavy sheet copper, and without joints. 
> (4) The machine throughout is so safeguarded as it is possible to make a 
device operating on similar principles. 

This should satisfy the most skeptical. 


Send for List Price and Descriptive Catalogue. 
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THE WESTERN UNDERWRITER. 





—THE— 


Metropolitan Plate Glass. 


INSURANCE COMPANY 
OF NEW YORK. 





CHARTERED 1874. 





Assets,Jan.1,1900, + + $484,183.01 
Capital & Net Surplus, Jan.1,1900, 330,621.41 








EUGENE H. WINSLOW, President. 
DANIEL D. WHITNEY, V.-President. 
S. W. BurToN, Secretary. 


ro *—e—e GEO, H. OLMSTED & C0., mgs | 
FRANK J. MACKLIN, Columbus, 





State 
Agents. 


| 


Oldest New York Company in its Line. | 


GERMAN 
Fire Insurance Company, 


OF WHEELING, W. VA. 


ORGANIZED IN 1867. 
Cash Capital, $100,000. Net Surplus, 114,252.39 


WM. F. 
F. RIESTER, Secretary. 


STIFEL, President. 


ANTON REYMANN, Vice-Pres’t. 





S. W. RICE, Special Agent. 





EMPLOYERS’ LIABILITY ASSURANCE CORPORATION, Ltd. 


OF LONDON, ENGLAND. 
Appleton & Dana, Managers and Attorneys United States Branch. 


Original and Leading Liability Company. 


ALLFORMS OF LIABILITY INSURANCE. - 
THE MOST ADVANCED AND PRACTICAL PERSONAL 
ACCIDENT AND SICKNESS POLICIES. 


TOTAL AVAILABLE RESOURCES, - - = $5,598,320.00 


GENERAL AGENTS! 


B. M. & GEORGE D. ALLISON, Southern Ohio, West Virginia, Tennessee. 
39 East Third Street, Cincinnati, O, 
PACKER & CLARK, Northern Oh‘o, 208 Superior Street, C leveland, O. 
ROBT. ZENER & CO., Indiana and Kentucky, Talbott Bloc k. Indianapolis, Ind, 
GEO. A. GILBERT, Illinois, lowa and Nebraska, 184 La Salle St., Chicago, Ill. 





~eOH'IO ONLY... 


THE OFI1O LIFE 


INSURANCE COMPANY, 
BELL BLOCK, CINCINNATI, OHIO. 





An Ohio Company for Ohio Peop'e, Conducted Strictly on a Scientific 
Reserve Basis, Under the Stipulated Premium Law. 


ALL THE POPULAR FORMS OF POLICIES. 


Premium Payments made Annually, Semi-Annually, Quarterly or MONTHLY. 


A Home Company Under Responsible Management. 


OFFICERS AND DIRECTORS. 
President. C. J. RENNER. of Renner. Gordon & Renner, Attorneys. 
Vice-President. KF. C. S'EINKE, Seg and t reas. The Grau Piano Co. 


Secretary, COLON SCHOTT, of Patel & Schott, Attorneys. 
Treasurer. M. L. A‘ EXANDER. of M. L. Alexander & Co., Fire Insurance. 
Medical t*irector, ig H SP 7 NC ER, M D. 
Manager, W. HUNT 


General Counsel, PHILLIP Rt NNE R, ot Renner, Gordon & Renner, Attorneys. 


Agents of good address and characier wanted in all the cities of the state of Ohio. 


| INSURANCE COMPANY 


STATE OF ILLINOIS. 


ROCKFORD, ILL. 


One of the fortunate Fire Companies this year. 


Loss ratio for first nine months of 1900 under 50 
per cent...... 


Writes Fire, Lightning and Tornado 
Insurance. 


GEO. F. PENFIELD, Secy. 


: Rockford, Ill. 
W. H. FULLER, Ohio State Agent, 


Cleveland, Uhio. 


Manhattan Fire Instrance Company. 


OF NEW YORK. 


CHARTERED 1869. 








ASSETS. LIABILITIES. 
ag oe bonds and cash | ‘Capital stock.. ),000 .00 
a. yee st tereesees $745,951 .58 Losses in process. of “adjust-" 
posit...... 24,012.81 ment.. i 42,387 .26 
Premiums in course of collec- Re-insurance reserve.......... " 292.829.86 
TOM...+ 26 ++se++eeereee seen ene 154,991.92 | All other liabilities.......0..... 15,5382 58 
$024,956.31 Surplus... ae sMredkn bones 74,206.61 
$924,956.31 


Daniel Myers, President. J. W. Durbrow, Secretary. 
C. B. Squire, General Manager. 


No overhead writing. All business transacted through authorized agents. 








Sist ANNUAL STATEMENT UNITED STATES BRANCH 


Liverpool & London & Globe 


INSURANCE COMPANY. 


...$9,427,328.29 
4,776,050.60 
4,651,277.69 








Cincinnati General Agency: 
J. M. DE CAMP, General Agent Ohio, Indiana, Kentucky, 
Tennessee, Arkansas and West Virginia. 


Northwestern Department ¢ 


205 LA SALLE STREET, 


WILLIAM S. WARREN, 
Resident Secretary. 


CHICAGO. 
THOMAS, }Ass't Seoretaries. 


GEO. H. 
JOHN V. 











THE WESTERN UNDERWRITER. 
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The Ohio General Agency) 


COMPOSED OF 
AMERICAN INSURANCE (0, ------+--.-- of Newark, WN. J. 
UNITED STATES FIRE INSURANCE CO. - - - - of New York, N.Y. 
ALLEMANNIA FIRE INSURANCE CO, - - - - - - - of Pittsburgh, Pa. 


A. K. MURRAY, General Agent, 
Offices: 315 W. Fourth St. 
Agents wanted at desirable points. CINCINNATI, OHIO. 


Remember: The Ohio General Agency is a Home Institution. 
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PROMPTNESS | # tue ovine racor ent per 


vades all features of Union 

Mutual policies. 

Without st, protection is of lesser value. With it, money reaches 
beneficiaries in the shortest possible time. 

Never a moment's unnecessary delay; such are Union Mutual 
methods always. 


UNION MUTUAL LIFE INSURANCE CO., 


PORTLAND, MAINE. = »corporated 
Good Territory Reaty for Good Agents 
Fred €. Richards, Pres.; Arthur L. Bates, Vice-Pres. 
THORNTON CHASE, Supt., 84 Adams St., Chicago. Ill. 
Address either EDSUN D SCOFIELD, Supt. 1110 Am. Tract Society 
bldg., 150 Nassau St., New ork City. 


9O9OOO9O9O0O00O9 099000009609 OO6 
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‘COMMERCIAL 
UNION 


Assurance Company, Ltd., of London. 














UNITED STATES BRANCH: WESTERN DEPARTMENT: 
Cor. Pine and William Sts., 3!5 Dearborn Street, 
NEW YaouK, CHICAGO. 





NO OVERHEAD WRITINC. 


== LANCASHIRE “company 


MANCHESTER, ENCLAND. 
DIGBY JOHNSON, General Manager. 

TOTAL UNITED STATES AFSETS........ errrerrrerer 5 ky 
eS ibisteineliv tee wadaches aver keds uucuhays i ; -- CG ng7 
Agents desiring to represent THE LANCASHIRE, address the 
Special Agents, or 
WESTERN DEPARTMENT, 

218 La SALLE ST., CHICAGO, 

CHAS. B. CILBERT, Manager. JAMES C. CORBET, Ass’t Manager, 





H. M. GIBBS, Special Agent Ohio and W. Va., «+= Columbus, O. 
H. M. WARDLE, Special Agent Michigan, . - Detroit. 





i850 The United States Life Insurance Co. 1900 


IN THE CITY OF NEW YORK 





OFFICERS 
GEO. H. BURFORD, President A. WHEELWRIGHT, Secretary 
GEO. G. WILLIAMS, Vice-Pres. J. L. KENWAY Asst Secretary 
C. P. FRALEIGH, 2d Vice-Pres. WM. T. STANDEN Actuary 
RICH'D E. COCHRAN, ARTHUR C. PERRY, Cashier 


3d Vice-Pres. JOHN P. MUNN, Medical Director 
FINANCE COMMITTEE 


GEO. G. WILLIAMS, ‘ Pres, Chem, Nat. Bank 
JOHN J. TUCKER, ° Builder 
E. H. PERKINS, Jr., Pres. Importers’ and Traders’ Nar. Bank 
JAMES R. PLUM, ° ° ‘ Leather 





Active and successful Age L- Wishing lo remesent this Company may cemmuni- 
cate with RICHARD E C »CHRAN. 3d Vice President. a the home office 277 Broad 
way. New York. For az encies in ‘hi +, aidress E. W Christy, State Manager, Coionial 
Arcade, Cleveland; Board of Trade Bldg., Columous; Bell Block, Cincinnati. 








Flite Ge 


Insurance Company 


THE NEW POLicy oe 

EXTENDED INSURANCE, q Henry B NEW ¥ 7QF Halsey, 
PAID-UP VALUES AND . ,  Vice-Pres.; H.  £ Wemple, TaView Pre-.; 
LOANS ATS PERCENT. . . J. H. Giffin Sec : Fred’k Mackel. Asst, 


Agents Wanted in Unoccupied Territory. rc. joy nguasien mee 
R. P. WOODS, Mgr. for Ohio and Kentucky, 222 W 4th St., Cinc'nnati. 0. 
. L. MORRELL, Mgr. for Northern Iilinols, Chicago. 


THE 
MU INSURANCE Co. 
OF KENTUCKY 
Incorporated 1866, 
GEO. W. MORRIS, President. W. W. HITE, Vice-President, 


DAVID MERIWETHER, Secretary. JOS. PETTUS, Treas, 








Home Office, - «= Louisville, Ky. 
Admitted Assets .............. a eee ee wink anaes $2, 939,283.23 
SRR Aa Oe Nee ORE ee eee ere ee 92,590.23 
Total Death Claims and Endowments Paid........... .... 3,485,364.74 | 


$200,000 in Bonds deposited with the State Treasu | 
a a rer for the 
sid'upproval si rool of dosti me Patt Promptly upon receipe 
ROBERT SIMPSON, State Agent Ohio, and Kenton & Campbell Counties, Ky. 
Pike Building, 7 CINCINNATI, OHIO. 
©. F. WHIPPLE, General Agent, 715 The Cuyahoga, Cleveland. 


| GEo. B, EDWARDS, 


THE AMERICAN FIRE !NSURANCE 


COMPANY, 


Philadelphia, Pa. Americanus Sur. 





CASH CAPITAL, «+ «= « - « & 500,000.00 
Reserve for Reinsurance and all other claims, - 1737.806 62 
Surplus over all Liabilities, « +« +5 «= « « « 385,934.56 


TOTAL ASSETS, JAN. 1,1900, $2,626,441 .18. 


THOS. H. MONTGOMERY, President. RICHARD MARIS, Sec’y and Treas. 
WM. B. KELLY, Genl. Manager, WM. F. WILLIAMS, Ass’t Sec’y. 
NELSON B. JONES, CHARLES L. HECOX 


Special Agt. for Michigan, Lansing, Mich. Special Agt. for Ohio, Columbus, Ohio. 





INCORPORATED 18866. 


GERMAN INSURANCE Co. 


OF FREEPORT, ILL. 
The Largest and Most Successful Fire Insurance Company in the West. 





OE DRDO DONO sos nests pes csndandgnceniensinkunes $3,446,194 15 
TT PORTO rr ert ee 200,000 Ov 
Liabilities, SucteMing TOLMOMTAMES .,..ccccccccessseseseses 1,957,311 53 
PE PE 6 sn cncdesucctandedupdwetshebeetadisnctudae 1,288,882 62 
Cc. 0. COLLMAN, Pres. WM. TREMBOR, Sec. 
HENRY BAIER, V.-Pres. F. M. GUND, Asw't See. 


D. B. SCHULTE, Treas. 
Ohio State Agent, THOS. H. SMITH, Dayton, O. 





‘GERMANIA conew. 
COMPANY... 


ORGANIZED 1868. 
62 and 64 William Street, Cor. Cedar, NEW YORK. 
Statement, January I, 1899. 





CE acne nh 08 945.055 700s penn sect eveetabensousaesuensegenssoncianl $1,000,000.0+ 
SEES Oe SEE PUMIIIIIED, ci ccupecccecccccerescescssseseseuese 1,506,907.44 
Reserve for Losses under Adjustment 77, 01.11 
Ss CE Ss DEE GU av 6d6c.000000s06000cedecceccceesbeseceresse 35,823.11 
Be a oc on scccectevessvccsoccesonsecsecscecessvceseceoccepencoenonéoused 2,093,713.39 

ER ci cts ciiicthad. tssdincanhueencl davies tmaneniadad $4,713,945.01 


HUGO SCHUMANN, President. 


Vv CHARLES RUYKHAVER, Secretary 
"} Sse PeemiGeute, Gustav Kear, Ass’t Secretary. 


WESTERN DEPARTMENT, 


E. G. HALLE, Manager, Royal Insurance Bldg., Chicago, IL 
H. W. CLAYTON, State Agent, Troy, O. 


Fr. VoN BEENUTH, 





THE WESTERN 





a 





ALWAYS UP-TO-DATE 


The Federal 


issues all standard policies; several having 
new and attractive features are written 
exclusively by this progressive company. 
The latest is styled the 


FEDERAL GOLD BOND POLICY 


It is fully paid up life insurance payable in gold coin. 
participating and pays better than a saving bank deposit. 
buyer or seller it will interest you. 


af 





Be i Hk 





It is fully 
If you area 
Literature furnished on application. 


Home Offices, Marquette Bldg., Chicago. 


ISAAC MILLER HAMILTON, President 


D. B. AINGER, Vice-Pres. and Treas. 
AGENTS = C. DENISON, Secretary 
WANTED. . M. WILBUR, Assistant Sec retary 


MIL ES M. DAWSON, Consulting Actuary 


TheT huringia- American 


FIRE INSURANCE CoO. 


OF NEW YORK. 





Capital, Paid-np, $200,000.00 


ALLEN C. FRINK, Special Agent for Ohio, 


53 Euclid Avenue, CLEVELAND. 


F. H. BLACKMAN & CO., General Agents for Michigan, 


Moffat Block, DETROIT. 





CONDENSED STATEMENT OF THE EIGHTLCENTH ANNUAL REPORT OP 





THE 

e 
Kansas Mutual Life Insurance Company. 
Assets, 5 $436,026.14 
Liabilities, Policy Reserves, $250,091.90 
Liabilities, Miscellaneous, 26,011.62 

Total, 276,103.52 

Surplus to Policy-holders. 159,922 62 
Total paid to Policy-holders to date, 1, 327,671.56 


Insurance in Force, 10, 213,493.00 

Under the stringent life insurance laws of the State of Kansas every 
policy issued by the Kansas Mutual Life Insurance Company is registered 
in the office of the Superintendent of Insurance, and a deposit amounting 
to the full reserve on each policy is made with the State before the policy 
is delivered to the insured, thus furnishing absolute and unquestioned 
security. 

Reliable agents wanted fn Illinois, Missouri and Kentucky. 

For rates and other information address 


J. P. DAVIS, President, Topeka, Kansas. 


The Largest Fire Insurance Company in Germany. 


MAGDEBURG... 


o=———FIRE INSURANCE CO, 
OF MAGDEBURG, GERTIANY. 





ESTABLISHED 1844. 


United States Branch. Magdeburg Building, 7: William St., N. Y. 





PAUL E. RASOR, manacer AD. DOHMEYER, Ass’t Manacen. 





C. FE. McBRIDE, President. E. G. ROBINSON, Secretary. 


The National Masonic Provident Ass‘, 


MANSFIELD, OHIO. 


Incorporated 1890. 


WEEKLY INDEZAANITY: 


$3.00 to $30.00 for Sickness. $4.00 to $60 00 for Accident. 
PROVISION FOR AGE. 


Is the only Company that has ever made a continuous success of the sick 
benefit business. 


SOLICITORS WHO ARE MASONS WANTED. 
Noa-Masons Accepted when properly recommended. 


ORGANIZED 18688. 


Phenix Insurance Company 


OF BROOKLYN, 


INSURES AGAINST LOSSES BY. 


Fire. Windstorms, Tornadoes, Cyclones and Lightning, 





Western and Southern Department, 205 La Salle Street, Chicago, IIL 


J. H. LENEHAN, 
CHAS. R. STREET, 


General Agent. 
Asst. General Agent. 





The NORTHERN CENTRAL 
LIFE INSURANCE CO., 


TOLEDO, OHIO. 


Has $100,000.00 on deposit with the State. A new Legal 
Reserve Company with the cleanest and best contracts sold. 
Policies in Amounts from $100.00 to $25,000. 00. 


GRAND OPPORTUNITY TO AGENTS for Territory in 
Pennsylvania, West Virginia and Michigan. 


Ww. S. MATHEWS, 
President. 


J. G. ROBISON 
Secretary. 


Insurance Company 
or North America 


AND 


Philadelphia Underwriters 





WESTERN DEPARTMENT, 
ERIE, PA.. 
J. F. DOWNING, General Agent. 
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OF LOOSE FORMS. 


THE USE 

While the agitation as to loss ratios is at 
high notch, it may be well to call attention to 
one factor in the business that has tended to 
We refer to 
loosely constructed forms of the general and 
blanket variety, without any saving clauses at- 
tached. 

In anti-compact States, especially which have 
anti-coinsurance laws, blanket forms have mul- 
tiplied rapidly. This is particularly the case in 
Ohio, but within the last few years there has 
been a movement in all directions to assist 
the assured by granting ambiguous forms. 
During the period of ‘trust’ formation, this 
feature has been heightened. There was more 
demand for general form pelicies covering sev- 
eral different properties. It was often the case 
that the assured only took about half as much 
insurance as he needed, and then in case of a 
fire could make it apply to any part of the 
plant. This state of affairs may seem over- 
drawn, but it is a fact. 

The companies have been fleeced in losses 
in such instances. The assured was not car- 
rying the proper amount of insurance, and the 
companies were only receiving a half or third 
of what was due them. 

Forms have been drawn up that could read- 
ily be twisted in case of loss to suit the as- 
sured. Large corporations made demands for 
these forms and so eager were the companies 
tor business that they took them and seem- 
ingly did so with exceeding grace. They have 
been paying for them, and paying well. 

The loss ratio has been increased on account 
of these forms to a very material extent, and 
now the companies are trying to get back to 
specific insurance, or if general form, blanket 
or floating policies are written, to have sufh- 
cient insurance and the contract properly 
worded that there shall be no misunder- 
standing when it comes to losses. 


increase the percentage of loss. 


50 


ASSURED GETTING 
The 
hibiting 


TIRED Of ESTIMATES 

of Life in pro- 
its agents from furnishing estimates 
to prospects as an inducement to take policies 
is a step that will be heartily endorsed by the 
army of the assured. 

People are getting weary of speculation, glit- 
tering air-dreams and ingenious promises from 
agents. They want something substantial and 
definite. Insurants have been paying high rates 
for life insurance with the hope of getting 
much back in dividends and they have been 
often disappointed. 

Estimates give an agent one of his most con- 
vincing talking points. It is so easy to lay 
figures before a prospect which he well knows 
his company will not guarantee. To exhibit 
past results as a precedent for future earnings 
is another favorite argument. 

The assured is paying high enough rates to 
entitle him to some returns other than the pro- 
tection, but the cause of life insurance is done 
much harm by figures which are not facts. 

When the day of settlement comes, the as- 
sured finds -his pastures are not as green as 


action the Germania 


| 





pictured, and he believes with the late John 
J. Ingalls of Kansas that he has been following 
an “irtdescent dream.” 

What the company actually guarantees is the 
only tangible hold the policyholder has on 
his contract. The agent desires him to see 
double and look at the future through a 
magnifying glass. 

Estimates to the prospect in nine cases out 
of ten are promises that will not be filled. Why 
shouldn’t he believe his friend and neighbor, 
the agent? He is an honorable man, not given 
to deceiving and his word is as good as his 
bond. 

It is not so much the fault of the agent as 
the company that furnishes the estimates. And 
when these are given, the agent often believes 
the company will be able to make the estimates 
good. 

All forms of tontine contracts give abundant 
material for estimates and speculation. The 
accumulations are an uncertain quantity and 
give free rein for fancy to play with figures. 

Many companies and agents thus see only 
just before them, not seeming to realize that 
in the future an opportunity will be given for 
the estimates to come to the surface. Quite 
irequently they are disappointing and the pol- 
icyholder’s intluence is nearly as often used 
against the company. 

Ihe tendency of public sentiment is to travel 
on bed rock and not trust to appearances. 
‘Lhey are seductive but often unreliable. Esti- 
mates are pretty toys to juggle with and to 
exhibit, but they are not to be taken seriously. 
Many have done so, however, and find they 
are not guarantees. 








Shading board rates, raising board conunis- 
sions, and scalping losses are the principal 
qualifications of an independent underwriter. 
—Firemans Fund “Record.” 

FOREIGN FIRE COMPANY TAXATION. 

The Wisconsin measure for the taxation of 
foreign companies on a basis several per cent 
higher than that for American companies ap- 
pears to be particularly ill-timed and inap- 
propriate. 

Everybody recognizes that the foreign com- 
panies are an absolute necessity in this coun- 
try under present conditions, and to tax them 
to the extent Wisconsin proposes would be un- 
just. The only possible point in favor of im- 
posingsa small extra tax on foreign companies 
lies in the application of the reciprocal tax 
laws of several States. It is true that as 
there are no reciprocal tax laws in England 
(and if there were, there are no American 
companies doing business there to which they 
could be applied), the English and foreign 
companies doing business in the United States 
are exempt from the reciprocal taxation which 
is imposed on some American companies, but 
in most cases the amount is very small. 

Should the reciprocal tax laws be changed 
to apply to foreign companies by recognizing 
their United States residence as being in the 
State in which they make their United States 
deposit and have their head office, taxation 
would be practically equalized as between 
American and foreign companies. 

Besides, there are enough troubles confront- 
ing the insurance business without insurance 
men fighting among themselves over this tax 


isstte. 


of 
M. 


Charles T. Weed, a prominent agent 
Findlay, O., has sold his business to F. 
Brooks, formerly of Napoleon. 


Thomas D. Russell, doing business as 
Phalen, Russell & Co. at Cleveland, has 
been appointed agent of the Columbia of Day- 
ton and Milwaukee Fire. 


Special Agent Cox of the Imperial has trans- 
ferred the Toledo agency of the company from 
Wright & Russell to Barker, Frost & Co. 
This firm recently resigned several non-union 
companies. 






| 
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FIRE LOSSES FOR TEN MONTHS. 

According to the “Journal of Commerce 
and Commercial Bulletin” the following are 
the losses for the last ten months: 








189s 1899 1900 

January --$ 9,472,500 $ 10,718,000 $ 11,755,300 
DED *Seicvccee 2,629,300 18, 469,000 15,427,000 
March ..... 7,645,200 11,493,000 13,349, 200 
ED Siss0. acdvace 8,211,000 9,213,000 25,727,000 
OO * ees 472,200 9,091,900 15, 159,400 
GD ecadess 9,246, 900 6,714,350 21,281,009 
rae 8,929,750 11,426,400 11,609, 100 
August ..... 7,793,500 9,703,700 10, 243,250 
September ....... 14,203,650 12,778,800 9,110,300 
SPROUT. bapsnces ss 7,539,400 12,046,250 7,107,000 

rere $96,043,009  $111,654,900 $143,423, 550 





SEEK TO ENJOIN SUP’T VAN CLEAVE. 

Forty-one fire insurance companies have 
brought injunction proceedings against Super- 
intendent Van Cleave to restrain him 
turning certain moneys over to the state 
treasurer. As is known Superintendent Van 
Cleave has construed the taxation law to mean 
gross premiums, allowing nothing for re- 
insurance or return premiums. The only al- 
lowances the superintendent made were for 
flat cancellations. 
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Tendency Toward Broker Plan. 

Several of the smaller agencies in Chicago 
have discovered that it is an expensive luxury 
to be a small local agent, and they would be 
much better off as brokers. Some four 
five years ago several solicitors and brokers 
that were very prosperous as such, and con- 
nected with large offices of Chicago, which 
paid their expenses, started as local agents 
on their own account. They found that ex- 
penses were heavy, business hard to hold, and 
the large agencies difficult to meet in compe 
tition, as they could offer so many more ad- 
vantages. Several have returned to their old 
positions, and the indications are that more 
will follow their example. There are several 
brokers and solicitors in Chicago without any 
office expense, that are making money, and 
building up a good business. They are much 
better off than if they were agents. 

In some cases, if the companies attempted to 
collect their balances, it would force agents 
to the wall. It is probably not known that 
there are agents in Chicago that still owe on 
their June account. 


or 





Opinion On Guthard Case Varied. 

Detroit, Mich., November 7.—(Special.)— 
Opinion on the street this afternoon as to the 
result of the Guthard suit is divided. The 
case is not yet finished. If dismissed it will 
either be carried up, or possibly suit will be 
brought for the people by the State. Several 
personalities are being injected into the case 
which makes it very bitter. There were 
important developments to-day. 


no 


The western general agency of the Fire- 
men’s of Baltimore, with which the Fidelity 
was recently consolidated, has not yet been 
decided upon, although W. E. Rollo & Son 
are probably the favorites, they having the 
general agency of a limited field for the com- 
pany. President Courtney of the Fidelity and 
Secretary Riall of the Firemen’s have both 
been in Chicago this week. 


No receiver has yet been appointed for the 
Northwestern Life of Chicago to succeed Stew- 
art Goodrell, removed. The matter was be- 
fore Judge Chetlain at Chicago, Wednesday. 
It looks as if ex-Mayor Hempstead Washburn 
had the plum, but the Illinois insurance de- 
partment is fighting him. Mr. Washburn is 
a strong political friend of Judge Chetlain. 


Charles H. Garrison, formerly Indiana spe- 
cial of the Grand Rapids, will remove to De- 
troit and work in conjunction with Special 
Agent Champlin. He will have his office 
with John Winter & Co., who have removed 
to offices in the Chamber of Commerce. 
Special Agent J. W. Price of the American 
and Security will also office with Winter & Co. 





The local agency firm of Clark, Farnsworth 
& Lucking of Detroit has removed from the 
Hammond to-the Majestic building. 
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POINT IN AN ASSIGNMEN'T, 


LOCAL AGENTS DISCUSS AQUESTION. 


Query Raised as to Liability of a Company 
When One Householder Is Assigned 
the folicy of Another. 


Readers of Tn& WESTERN UNDERWRITER 
have taken much interest in the case cited in 
the issue of October 4, by E. A. Kemp, of 
Greenville, Mich., on a point in assignment. 
Mr. Kemp’s ‘query was as follows: 

‘A’ insures his house for $600 and his 
household furniture for $400. A little later 
he sells his house to ‘B.’ ‘A’ moves his goods 
out and ‘B’ moves his in. ‘A’ assigns his 
$1,000 policy to ‘B.’ Suppose the dwelling 
burns, can ‘B’ collect on household goods by 
virtue of the assignment of the policy?” 

Tne WESTERN UNDERWRITER has received 
several replies to the query and the subjoined 
letters are selected which will prove of interest 
covering the subject fully. 

Quincy (lll.) Local Agent Replies. 

The first letter is from H. F. J. Ricker of 
Quincy, Ill., as follows: 

Quincy, LIL, October 8.—To the Editor:—As a 
subscriber to your valuable publication, | shall 
avail myself of your kiud offer, to express an 
opauion on the insurance provlem submitted by 
Mr. hemp and published in your issue of the 
4th inst. 

1 assume the facts to be that ‘A’ insured his 
dwelling for 2600, aud his household furniture for 
300, under one policy, and later, “A” sells and 
conveys the insured dwelling to “B,” and thut 
then “A’’ removes his goods therefrom, aud ‘s" 
moves his household gouds in, and then “A” duly 
assigns the policy to “B’* and procures the con- 
sent of the insurance company thereto, and there- 
after, while the insurance is in force, the dweil- 
ing aud contents are destroyed by tire. Whether 
the policy was assigned and the assignment ap- 
proved prior to the time when “B”’ moved his 
household furniture in, is, in my opinion, imma- 
terial. 

It is also assumed that the assignment of the 
policy was general and not limited to apply only 
to the building. 1 presume the only question 
at issue is whether “B" can recover from the 
company the amount of the loss on his household 
goods. If that be true, it is unnecessary to dts- 
cuss the matter whether Mr, Kemp’s practice 
of canceling and rewriting the policy is the 
best plan or method to adopt in such a case, 
for if that mode of procedure is followed in all 
such cases, the question of the company’s liability 
in such instances would not arise. The usual 
practice in similar cases, is for the agent to make 
inguiry relative to what property has been svid 
and make out the assigument accordingly aud 
make it conform in express terms with tbe in- 
tention of the parties. I do not know of any 
good reason why, in a case similar to the one 
cited by Mr. Kemp, the company would not be 
liavle to “B" for his loss on his household gvods, 
or why its Siability thereon should be ques- 
tioned any more than for the loss on the build- 
ing: In my humble opinion, the assignment of the 
pelicy by “A” to “B” with the consent of the 
compaby operates as a substitution of “B’” in 
place of “A,"’ as the assured under the policy, 
from the time of such assignment to the expira- 
tion of the insurance. 

‘Lhe company, by consenting to such assignment, 
agrees to insure “B”’ thereafter, its Habiiity to 
“A” under the policy having ceased; the effect 
thereof being identically the same as if a new 
policy had been issued to “B" for the: unexpired 
term of the insurance, covering $600 on dwelling 
and $400 on housebold furniture. 


Decision of the Courts. 


It has been held by the courts of last resort of 
several States, that the assignment of an insur- 
ance policy, with the consent of the company, 
operates us a Dew coutract between the assizguee 
aud the insurance company. However, a com- 
plication seems to arise from the fact that “A” 
did not sell his household furniture to “B” and 
because “A"’ removed his goods from, and “iB” 
moved his goods luto the insured dwelling, and 
when the fire occurred the household goods de- 
sirvyed were not identically the same propercy 
upon which the insurance was originally effected, 
although they were of a similar character. 

The tire insurance contract is a personal one. 
It insures the person with whom the contract 
is made against loss on the property described 
in the policy. It agrees to indemnify the per- 
son named and none other against loss or dam- 
age by fire to the property insured according to 
the agreements, conditions and provisions ex- 
pressed in the contract. 

“A” having assigned his interest to “B,” “A” 
has no further iuterest in this insurance. The 
company, by consenting to such assignment, did 
agree to insure “Bb” thereafter, and as the in- 
surance was to remain in force, the company 
unquestionably did agree to insure the dwelling 
for $600, and I cannot see why the company did 
not also agree to insure his furniture for $400. 
The policy certainly insured the property de- 
scribed in the policy aud if, at the time of the 
fire, “B"' was the owner of the property described 
in the policy the company would certainly be 
linble to “KK for the amount of the loss, provided 
the insurance was valid. 

The fact that the personal property originally 
insured was removed from the bulldiie and slut 
Jar personal property belonging to “B" moved 
into the dwelling is immaterial, so long as the 
personal property destroyed by the fire was of 
similar kind as described in the policy. No under- 





writer would contend that personal property in- 
sured in a policy under general terms must al- 
ways remain identically the same, and that the 
insurance does not aitach to other property of 
the same kind added to, or substituted, from time 
to time, for the personal property as it existed at 
the time the insurance was effected. 

A policy of insurance is not confined to the 
identical articles on hand when the policy was 
issued, but covers articles of the same class on 
hand at the time of the loss. 


The Assured Bound by Same Conditions. 


Now, Mr. Editor, in commenting on Mr. Kemp's 
probleia you say that “B’” might bave moved in 
with his furniture a keg of gunpowder or a bar- 
rel of gasoline, and yet, if the assignment was 
legal at all the company in oo t would be 
covering against this hazard, notwithstanding it 
may have given no gasoline or guupowder per- 
uk to “A,” ete. ‘this statement of ycurs is cer- 
tainly incorrect. ‘“‘B’ occupies exactly the same 
position that “‘A”’ did before the assignment of 
the policy. ‘‘B’ stands in ‘A’s™ place; therefore, 
if ‘‘A’’ was bound by its conditions, “B"’ is also. 
An assignee of a contract, by the acceptance of 
the contract and of the assignment to him is 
bound by the terms and provisions of such con- 
tract in the same manner as his assignor was. 
The liability of the company after such assign- 
ment was shifted from ‘‘A’’ to “B.”" “B,”’ as well 
as the company, are bound by the terms aud 
provisions of the contract, that is the policy, and 
if “B” claims the right of recovery he can only 
do so under the policy, and naturally, if he has 
not complied with all the conditions and pro- 
visions of the policy, or has violated any such 
provisions, he must abide the consequences. So, 
if “B’ had put other property into the dwelling 
which does not properly belong to the class of 
household furniture, he could not recover for 
any such property which did not belong to_ the 
designated class. H. F. J. Ricker, Jr. 

Letter from Circleville, Ohio. 

The following letter is from a Circleville, 
Ohio, local agent: 

Circleville, Ohio, October 10.—To the Editor:— 
In your issue of October 4, E. A. Kemp, Green- 
ville, Mich., asks for an opinion on an assignment 
of a policy that “‘A’’ makes to “B.” “A” has 
$600 insurance on his house and $400 on household 
furniture; he sells his real estate to “‘B"’ and as- 
signs to him his whole policy. If the assignment 
of this policy is completed as per form on the 
policy and the proper indorsement made to the 
company and it accepts it, it is liable then in case 
of loss. 

An amount covering on household furniture, 
whether owned by “‘A”’ or “B"’ does not cover the 
same goods during the life of a policy. These 
things are constantly changing: of course, the ma- 
jority of the items may be the same. Applying 
it to a form policy that has been properly assigned 
and accepted by the company, the changes there 
are greater, new crops every year, new stock, etc., 
therefore why not transfer, if the moral hazard is 
all right? It might be preferable to cancel and 
rewrite, and some managers might request that it 
should be done that way, then the only thing to 
do it is comply with request. 

hen “B” accepted the policy from “A” he ac- 
cepted it with all the conditions and restrictions 
and the company did not waive any of its rights 
that it possessed in its contract with “‘A.”’ If tak- 
ing a keg of gunpowder or a barrel of gasoline 
into the house by “A” was a violation of the 
policy, it would also be a violation bv “RB.” and 
his policy would be void, even if ‘A’? had only 
assigned the realty part of the policy. the con- 
tract would be void if “B’’ had violated it. as 
stated above. , ee a 





Local Agents and State Legislation. 

The new executive officials of the National 
Association of Local Agents have earnestly 
taken hold of their new labors. One of their 
first efforts will be to increase the membership 
of the National and state organizations, with a 
view to increasing the strength of the agency 
movement in its relation to the political sitta- 
tion. 

It is the intention during the coming year 
to make some practical attempt to use the or- 
ganized strength of the agents for the purpose 
of defeating adverse legislation and securing 
the enactment of better laws. This matter has 
already been taken up by some of the state lo- 
cal associations and efforts are being made to 
ascertain the views of legislative candidates 
upon any insurance matters which are likely 
to come before the legislators. Both National 
and state association officials are of the opinion 
that this method of procedure should be 
adopted in every State where a local organiza- 
tion exists. 

It is believed,that this is one of the most 
practical and satisfactory ways of making the 
political power of the state organizations felt. 
It is claimed that no candidate for election 
can object to being questioned, and that they 
will probably very gladly pledge co-operation 
with the local agents rather than risk the loss 
of votes, particularly when the real effects of 
these adverse laws are explained. It is con- 


tended that the best way to influence the 
politician is through the medium of the voters, 
upon whom he depends for his office and the 
power he holds. 











SEEN FROM CHICAGO. 
NON-UNION COMPANIES AND SEPARATION 
Until the Pekin, IIl., incident which is on 

the boards just at present, there have not be: 
any separation outbreaks since the Springfiel 
Ill., trouble caused by the Northwestern N: 
tional being resigned from an agency. 

The Continental, which had its decks cleared 
for action early in the game, has been as 
“meek as Moses” of late, and it was supposed 
the company had taken the chip from its shoul- 
der. The Northwestern National was a latent 
volcano, liable to break out at any time. The 
two companies that have been showing their 
eye teeth most of late are the American of 
Philadelphia and the German of Freeport. The 
two institutions have a firm hold on local 
agents, and are difficult to dislodge. The Ger- 
man is a peculiar favorite wich locals and is 
as persistent as a burr. It certainly has its 
own way in many instances, and the agents 
cling to its banner. Many cases have come up 
recently where union companies were endeavyor- 
ing to press separation, when these two com- 
panies blocked the way. 

+ ~~ 

MANAGER H. D. CUMMINGS TAKES HOLD. 

Manager H. D. Cummings of the Manhattan 
Fire has taken charge of the western office, 
and in due course of time wifl consolidate 
the Cleveland department with Chicago. Col- 
onel Fletcher will continue in charge at Cleve- 
land until this is consummated, and will then 
likely take a position with the home office. J. 
D. Bremer, the former manager of the western 
department, has not decided as to his future 
course. The company is desirous that he re- 
main with it in some capacity. 

Mr. Cummings has had the H. D. Cummings 
Company incorporated under the Illinois laws, 
with $25,000 capital, presumably to handle the 
local agency of Cummings, Collins & Co. at 
Chicago. 


++ ++ 
STATE OF ILLINOIS WINS THE CASE. 

It will be remembered that at the time of 
the burning of the Pacific Elevator in Chi- 
cago in October, 1896, the Manchester had 
part of its line reinsured in the State of IIli- 
nois. Nichols & Newberry were at that time 
agents of the State, and contended that they 
had ordered the policy canceled by telephone. 
The amount claimed of the State was $3.300. 
The Manchester held that no one in its office 
had received such a message, and therefore 
the policy was binding. The lower court de- 
cided in favor of the State. which decision 
is affirmed by the Appellate Court. 

~~ +t 


PLANS FOR THE FIRE ASSOCIATION. 

Managerial gossip now centers around the 
future of the western department of the Fire 
Association, the management of which is left 
vacant by the death of W. H. Cunningham. 
H. W. Bush, the assistant manager, has been 
made acting manager. President Irvin was at 
the obsequies of Mr. Cunningham and _ in- 
stalled Mr. Bush at the head of the office. 
Mr. Bush has seen long service in the Fire 
Association office and has had charge of the 
detail work: It is known that the company 
favors its own men, and there are many who 
predict that Mr. Bush will be appointed Mr. 
Cunningham’s successor. 

J. M. Beck, who came to Chicago from San 
Francisco when the two departments were 
consolidated, was also given the title of as- 
sistant manager. Owing to the effect of the 
climate on his health he is forced to spend 
most of his time on the Pacific Coast. 

The Fire Association is one of the typical 
American companies of substantial worth. 
President Irvin truly represents the company 
in his executive capacity. There is no in- 
stitution that is more clean cut or high toned. 

President E. C. Irvin, while in Chicago, 


stated that in the future he proposed to pay 


more attention to the business of the com- 
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and less to outside matters 
the Fire Association would be the 
thereby and so does everybody who 
knows Mr. Irvin’s reputation as a business 
man and fire underwriter. This last year he 
has been president of the National Board of 
Fire Underwriters and in heroic efforts to 
improve the general business devoted nearly 
all his time to the consideration of the prob- 
lems before the committee of twenty-seven, 
which he appointed and met with regularly. 
Mr. Irvin is naturally enough disgusted with 
the outcome of these months of hard work 
and the narrowness and selfishness that made 
that promising movement a failure. 

Mr. Irvin also says that he proposes to pay 
closer attention to the western business in 
the future, and will frequently visit Chicago. 

++ 
MANAGER LERMIT AND HOME OFFICE CHARGES. 

Quite a misunderstanding has arisen over 
the published item that Manager Lermit of the 
Northern was circulating an agreement where- 
by foreign managers obligated themselves not 
to further take up with their home offices the 
American Smelter controversy that arose be- 
tween Secretary Wilson of the Colorado Lo- 
cal Agents Association and Goodwin, Hall 
and Henshaw. 

As a matter of fact Manager Lermit pre- 
pared a letter to Goodwin, Hall and Henshaw 
to be signed by managers stating that they 
had not filed charges against the firm and the 
Union Assurance across the water, and furth- 
ermore, deprecating going over the resident 
managers’ heads without their knowledge, and 
filing formal charges at the home offices. It 
was undoubtedly his idea to ascertain who 
had filed charges. Manager Lermit holds that 
all violations of union rules should be settled 
by the proper committees of the Union and 
nowhere else. He did not desire that manag- 
ers not inform their superiors of all affairs 
in this country, but simply asked that union 
deviations be taken up direct by the union 
committees and not attempt to have them set- 
tled abroad where there was no jurisdiction 
over the Union. 

The grievance committee of the Union has 
not had any charges before it against Guod- 
win, Hall and Henshaw, although the firm has 
asked that they be made so that it could be 
given a hearing. The governing committee 
has ruled that the firm violated union rules in 
writing the smelter properties in Colorado for 
Johnson and Higgins, but the firm just as 
persistently states that it has violated no rule. 
It would seem that the grievance committee 
was-the only proper one to adjudicate the 
case. 


pany 
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The Underwriters at New England Lloyds 
has just been organized by Starkweather & 
Shepley of Boston, to do a sprinkled business. 
The liability of each underwriter is $5,000, and 
$50,000 in cash has been paid in. 


TELL THE TRUTH. 





Are there no lovely, charming, gracious 
truths in the world? And if there are, 
why can not people diligently tell them, 
making others happier for the telling ? 

Tell your neighbors and friends that 
there is not in all the world a more honor- 
able corporation than the Glens Falls Fire 
Insurance Company. Tell them it is one 
of the oldest, largest and best fire insur- 
ance companies in the world. Tell them 
of its promptness in adjusting and 
paying all honest claims. Tell them that 
it has over $3,300,000 in cash assets Tell 
them that it has more than $2,350,000 sur- 
plus as regards policy holders. Tell them 
that it could re-insure every risk and dis- 
charge all outstanding liabilities and have 
over $2,150,000 left. Tell them that the 
book value of its stock is 1177 per cent, 
which is greater than that of any other 
fire insurance company in the world. 
Tell them that there are many fire insur- 
ance companies, but only one GLENS 
FALLS. 


- THE OHIO & W. VA. FIELD. 























MAGDEBURG-CINCINNATI REPORT. 

Reports are brewing that the Cincinnati and 
Magdeburg are having a - misunderstanding 
about the contract whereby the latter reinsured 
the former. This is denied by the Cincinnati 
people, but notwithstanding these denials, 
it is stated that prominent Cincinnati insur- 
ance men have been approached regarding the 
contract to get their interpretation. According 
to these gentlemen, the contract is very long 
but states that the business shall be reinsured 
at 60 per cent. The Cincinnati Insurance Com- 
pany people, according to this story, believed 
that they were getting 60 per cent of the un- 
earned premiums as commission, while the un- 
derstanding of the Magdeburg was that it was 
to be paid 60 per cent of the unearned pre- 
miums for reinsuring the business, thus leav- 
ing but 40 per cent for the Cincinnati. This 
would make a difference of about $8,000 in the 
transaction. 

DWELLING RATES AT LORAIN AND OBERLIN. 

The new rate book is out for Oberlin 
Lorain, compiled by the Ohio Inspection Bu- 
reau. Some dissatisfaction is felt in Oberlin 
and Lorain at the advisory rates on dwellings, 
calling for a flat advance of 10 cents. Agents 
believe that the rates on dwellings were al- 
ready adequate and protested to the Bureau, 
and as a result the inspector will return to 
make some corrections in the schedule. The 
Lorain County Agents Association will shortly 
take up the question of the advisory dwelling 
rates. 


& 
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STATE OF ILLINOIS AT CINCINNATI.. 

The State of Illinois has appointed Joseph 
Gunther sole agent at Cincinnati. J. H. 
Leiding, who has had the company since it 
entered the city, will continue as agent until 
January 1. The entire Cincinnati business of 
the State was recently inspected by the special 
agent and approved, but shortly afterward Sec- 
retary Penfield canceled a number of the risks. 
The very conservative course now being pur- 
sued by the company with regard to its Cin- 
cinnati business is accountable for the dissatis- 
faction which brings about the change. 

++ +4 
““PIPE-LINES’’ AT CINCINNATI. 

A great deal of complaint is heard at Cin- 
cinnati about the “pipe line” system by which 
members of the Board write business of non- 
members. This business cannot be written di- 
rect for non-boarders without an open viola- 
tion of the rules, but by means of the “pipe 
liner” who accepts the business of a non- 
boarder contrary to his board obligations, and 
distributes what he cannot write in his own 
office among other board members under the 
representation that it is his own business. 
Large lines that could not otherwise be han- 
dled by outsiders may be distributed where 
they could not be regularly placed, and thus 
the non-intercourse rule, which is one of the 
strongest safeguards of the large city boards, 
is rendered ineffective. 

The man who does the “pipe line” act prob- 
ably receives a very small commission for his 
services. He is the means of affording other 
board agents with an excuse for writing this 
business, even though they have good reason to 
believe that it comes from an outside source. A 
prominent risk that is cited on the street as 
being partially placed in this manner is that 
of the Anchor Buggy Company. The line is 
in the neighborhood of $200,000, and a good 
part of it has formerly been written direct by 
Law’s Insurance Agency, through one of its 
solicitors, who is related to a member of the 
firm insured, and by’ Adam Gray. Fifty 
thousand recently expiring with these agencies 
was dropped. F. J. Blain, a non-boarder, 


some time ago acquired a good portion of the 
line, and as a number of agents have recently 


written some of the business for L. F. Runck, 
a board member, it is claimed that Runck is 
placing it for Blain and that his office is the 
“pine line” through which the business is in 
troduced into board circles. Several agents 
have canceled off upon being advised of the 
operations by which the business was placed. 
7 aad 


OTTER CREEK BOOM & LUMBER COMPANY LOSS 


It that the adjustment com- 
mittee, which was appointed to visit Philadel 
phia and take up the loss of the Otter Creek 
Boom & Lumber Company, on its plant in 
West Virginia, has completed its work, with 
the result that the first statement of loss on 
lumber prepared by the insured as $111,523.91 
has been reduced to $90,624.51, this amount of 
ioss having been determined without commit 
ting the companies to liability, in view of 
a breach of clear space warranty which was 
felt to exist by those adjusters who visited the 
premises soon after the fire. It was a matter 
of surprise to the companies, therefore, to 
receive from the assured, through their brcek- 
ers in Boston, proofs executed upon this 
basis, but which are found upon examination 
to state that this sum represented the “loss 
as adjusted and compromised with the chair- 
man of that committee.” 


is understood 


Owing to some un- 
accountable delay in transmitting their report, 
the committee found that these proofs had 
reached the companies first, and are now 
advising them that this statement is not cor- 
rect, and that there was a distinct agreement 
with the assured and their representatives, that 
the reduced statement of $90,624.51 was in- 








tended to represent the amount of the loss 
without committing the companies to liability 
The appraisal on the mill and machinery is 
now in progress and when completed a gen 
eral meeting will soon be called to further 


| consider the matter. 
| + ++ 
COSMUS GOES TO NEW YORK. 
John A. Cosmus, for some time assistant 


special agent in Ohio of the Continental, has 
been made special agent for the company in 


eastern New York, succeeding the late A. S. 
| Douglas of Middletown, New York. Secre- 
} . : ; 
| tary E. Lanning was in Ohio last week con- 


sidering the matter o 


++ 


f a possible successor. 
++ 
NON-BOARD COLUMBUS AGENTS REPLY. 
Columbus, Ohio, Oct. 30, 1900. 
To the Editor: We are the recipients of a 
copy of your paper. In connection will say, 
that while we admit being non-boarders by the 
reason of an absurd rule of the local board, 
which is not observed by the present member- 
ship in other instances, we do object to the 
statement that we have cut rates. We have 
written everything at board rates up to the 
present writing, and shall continue to do so. 
After some discourteous treatment on the part 
of several agents and a very evident desire 
on the part of all to drive us from the busi- 
ness, we have decided to use our own pleasure 
in entering the board. Respectfully, 
Cuas. O. Perers & Cy. 


Le 


THE SITUATION IN OHIO. 

Ohio at the present time presents a very 
interesting state of affairs with regard to rates 
and brokerage business. The results of sev- 

eral years of demoralization are now being felt 

and developments in rates and practices are 
cropping out everywhere. For instance, it is 
stated to be no uncommon thing for com- 
panics to reinsure business written as far as 

a year or two back at a higher rate than what 

was paid by the assured. This is purticularly 

true of mercantiles and special hazards written 
during the demoralization period at two an- 
nual rates for three years. 

The most noticeable feature about the com- 
panies’ work is a general inspection and over- 
hauling of the business written in more pros- 

| perous times. Many companies are scanning 
| every risk on their books in this State, and 
| without regard to what other companies are 
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doing or the length of the dniegieel term of 
the policy or anything but their revised ideas 
as to what the risk ought to pay, are either 
canceling or reinsuring. Some companies 
prefer to bear a monetary loss by paying a 
better price for reinsurance than what they 
received, rather than disturb the agent -by 


canceling. 


+ + 


In a word, the predominating object in the 
efforts of companies and special agents has 
changed from “volume” to “rates.” Two 
years ago most companies went on the prin- 
ciple to “get the business, and the losses will 
take care of themselves.” They believed. that 
they could afford to take business at the slight 
cut necessary to get it or to allow loosely 
drawn forms, and that the _ difference 
from what they ought to get would be made 
up in the decrease in the expense ratio; that 
is, that the same plant could handle a large 
extra business with practically no increase in 
the expense. This was particularly true in 
cases where companies appointed salaried 
agents in large cities. Their instructions to 
these men were, in a word, “Get the business.” 

This theory has been found to be fallacious 
and is not working out in practice. The busi- 
ness easiest gotten is the large-line, big-pre- 
mium risks, and the easiest way for a salaried 
agent to build up a large premium income 
quickly is to go after the big lines. It has 
been these very lines that have been especially 
unprofitable. 


Sa ad 


It is noticeable in Ohio that special agents 
are paying more attention to inspections, and 
these are not usually “railroad” inspections. 
It is not infrequent for a special agent to spend 
a whole half day going over from roof to 
cellar some big plant. In Cincinnati, particu- 
larly, special agents have found some of the 
large risks to be paying just about one-half 
of what they should pay. Several companies 
have recently compiled new and elaborate in- 
spection sheets, which give every item of in- 
formation that can possibly have a bearing on 
the risk. 

It is quite a revelation to many Ohio local 
agents, who have imagined that slipshod in- 
spections and liberality in forms on the part 
of companies were in the regular order ol 
things, and not exceptional to Ohio, to find 
this State brought sharply to time by the 
companies, which are through mincing mat- 
ters. Owing to the prominence of Ohio and 
its ability to make a large contribution to the 
premium volume of the companies, it has been 
especially favored, until the local agent and 
the policyholders have become spoiled. 

The companies that are in the business to 
do business right and know what they want 
and what they ought to get, are meeting the 
present conditions in a way which will quick- 
est abate their evil features. There may be 
some companies that are allowing the old 
methods to continue, but they are the com- 
panies that, if they ever have made money, 
have made it through luck and general par- 
ticipation in a profitable year. These com- 
panies are willing to take chances on the good 
and bad years’ averaging up a fair profit, but 
the insurance business is not done in that way 
these times. The real underwriting compa- 
nies, so long as the actual fire loss to prop- 
erty values is not excessive, claim that a uni- 
form profit, small of necessity, but a profit, 
should and must be made. This is true under- 
writing. It is only when the fire loss itself is 
abnormal that the companies should notably 
lose money. 

The present conditions are such _ that 
a number of companies are accepting business 
only as an accommodation to agents. 

+ 

A manager of an important company, doing 
business in Ohio, recently said: “We would 
just as lief close our books in Ohio to-day 
not. As it is we are doing business on 
our own terms, or not at all. 


~ 


as 





We are not | 





accommodating agents, nor are we recogniz- 
ing advisory or local board tariffs, except 
where those rates agree exactly with our own 
views. We believe there are too many large 
risks in Ohio that should pay at least three 
times what they are paying at present. We 
are not getting these risks, because there are 
other companies that still want them at the 
old figures. We are not accommodating 
agents any more, but are simply selling in- 
surance for what we think it is worth, and at 
a figure which we have got to get in order 
to make a small profit. If we do any business 
in Ohio we propose to make money on every 
dollar of it.” 

While this is a radical stand, there is cer- 
tainly a tendency on the part of many mana- 


gers to adopt it or at least go part of the way. 
ae 


THE TOLEDO.INCORPORATED AGENCY. 

The General Insurance Agency Company of 
Toledo, recently incorporated to do a fire, life 
and accident agency business, has opened of- 
fices at Nos. 514-515 The Nasby. C. F. Sou- 
der, formerly with Barker, Frost & Co., is sec- 
retary and general manager of the concern, 
and F. H. Chapman will have charge of the 
life business as general agent of the Manhattan 
Life. 

The scheme to conduct an _ incorporated 
agency with business men guaranteeing to 
place a certain amount of fire and life insur- 
ance as stockholders was outlined in a recent 
issue of THe WESTERN UNDERWRITER. The 
only fire company represented so far is the Jn- 
demnity, the subsidiary organization of the 
Norwich Union, which is commissioned in the 
name of the secretary. 

The agency company claims to have ample 
facilities for placing its fire business, and ex- 
pects to have the direct representation of other 
fire companies shortly. 

Application was made for membership in the 
Toledo Board, which was tabled, as other lo- 
cal agents regard it as a rebating scheme. 

The board of directors of the new concern 
passed a resolution to adhere strictly to tariff 
rates and practices. 

The following men are interested as officers 
and directors: -E. R. Hiett, president; W. A. 
Brigham, vice-president; E. P. Hubbell, treas- 
urer; T. H. Walbridge and D. V. R. Manley, 
directors. 

The operation of this method of doing busi- 
ness will be watched with considerable inter- 
est. 


+ 
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CONSEQUENTIAL DAMAGE CLAUSE AT CINCINNATI. 
In recognition of the numerous cancellations 
and demands upon agents for the consequen- 
tial damage clause on cold storage risks at 
Cincinnati, Secretary Harding of the Board 
has issued a bulletin, advancing the rates 50 
cents on merchandise, stocks or products in 
houses artificially cooled other than solely by 
the storage of ice, unless the consequential 
damage clause is attached to the policy cov- 
ering. 
om 
OHIO FIRE APPOINTMENTS. 
The following are Ohio agency appoint- 
ments: 


American, ¥. Y.—Charles W. 
American, Pa.—J. H. 
. W. Williams, Shelby. 
Allemannia—Thomas », 


+ 


Butler, Defiance. 
MeWilliams, Lowellville; 


Fleming, Massillon. 


42tna—Albert M. Simpson, Belmont; Samuel 
Gressly, Findlay. 

Caledonian—Frederick W. Buckley, Columbus; 
Charles A. Kleeberger, Painsville; Clark EB. Daa- 
iels, Lorain; W. M. Gregory, Blanchester; Charles 
D. McDonnaughey, Hillsboro, 

Concordia—W. FB. Kridler, Fremont; Ira T. 


Swartz, Piqua. 
Continental—Raymond R. Kennedy, Spenceryille. 
Detroit F. & M.—Ralph M. Deatrick, Defiance. 


Delaware, Pa.—George Franklin, Jr., Newark; 
Samuel R. House, Painsville; John J. Schaefer, 
Galion; Roland A. Beard, Toledo; Philander C. 
Beard, Toledo. 
eetallo F. & M.—Stanberry & King, Zanes- 
v 

Fire Association—R. H. Clayland, Bridgeport. 

German, Pa.—A. W. Parsons, Cleveland. 

German-American, N, Y.—Marcellus W. Ho- 
bart, Fremont. 


German, Prospres Eel Cunningham, Cadiz. 
Grand Rapids—Baker, Frost & Co., Toledo. 
Greenwich, N. ¥.—Charles 0. Burkett, Findlay; 

Vincent D. Butman, Fremont. 


| 


| 








Girard—T, R. Smith, Geneva; 8S. B. Kelley, 
Dayton; T. P. Johnston, Fostoria. 

artford—Frank A. Eaton, Bluffton; 
Tucker, Manchester. 
Hanover—George W. 


Arthur 


Sausser, Lebanon. 


Ins. Co. State of Iil.—Marcus A. King, Cleve- 
land; A. B. Flood, Quaker City; W. N. Bowsher, 
Cridersville—John "Sharp & Son, ” Ada, 


Imperial—Skiff & Nichols, Cincinnati. 
Lancashire—Anna Hart, Galion. 


L. & L. & G.—Marcellus W. Hobart, Fremont. 

Michigan F. & M.—Charles F. Smith, Upper 
Sandusky. 

Manhattan—Frank S, Krause and G. BP. Skeel, 
Cleveland; George R. McConnell, Tro W. B. 
Johnston, Elyria; Dell Tucker, Berlin eights. 

Milwaukee Fire—Thomas C. Burnside, Clevye- 
land; Isaac M. Hetafter, Tiffin. 

N. W. National—Harry M. Jamison, Shelby; 


George ©. Simpson, manager, Cleveland. 

Norwich Union—Muhn & Trinter, Vermilion. 

New Hampshire Fire—Vincent Vv. Butman, Fre- 
mont; Abram L. Lessnerr, Springfield; Harmon (, 
Dakin, Lebanon 

N, . Fire. 3 Detwiler Co., Toledo. 


Northern Assurance— Chappell & Co., Barnes- 
ville; Anna Hart, Galion; James Richards, Pauld 
ing. 

Orient—James Richards, Paulding. 

Pennsylvania Fire—Arthur Tucker, Manchester; 
Louis B. Ackerman, Fredericktown; Samuel _ k. 
House, Painsville; Horr & Robishaw, Wellington. 


Pacific Fire—Peter J. 
Shover, Toledo, 

Queen-—Farrar & Williams, 
& Son, Van Wert. 

Rochester German—Nicholas F. 


Mettler, Toledo; wv. J. 


London; J. Webster 


Kelling, Elyria. 


Reliance, Pa.—Samuel R. House, Painsville; 
Albert M. Matheaney, Galion; John J. Schaefer, 
Galion; Huston & W hite, Logan. 

St. Paul F. & M.—T. W. Kellogg, Conneaut. 

Springfield F. & M.—Anna Hart, Galion. 

Scottish Union & National—W. H. Knight, New 
Washington; James G. Monnett, Galion; Anna 
Hart, Galion. 

Thuringia American—J. W. Hyde, Leipsic; C. D. 
Parish, Hamilton; E. H. Coe, Dayton; W. C. 
Myers *& Co., Wooster. 

2; Fire—Thomas P. i, Massillon. 

Union, Pa.—W. H. Evans, Jr., Akron. 

Home—T. E. Wilson, Miveral’ Point; W. Z. Roll, 
Waynesville; Levi B. Morse and Ww. Vv. Watts, 
Waverley; Ira EB. Hine, Mantua; Vincent D. But- 
man, Painesville; Leonard L. Sutton, Attica; 
Augustus F.. Wiegel, Paulding; Peter E. Hoover, 
Ashville; J. D. Morris and George M. Van Heyde, 


Circleville; John C. Jones, Ottawa; 
Reed, Cleveland; Anna Hart, Galion; Frank B. 
Sayres, Wilmington; Moses E. Fleming, Delaware: 
Louis ©. Klipstine, Versailles; Emmett W. Van 
Fleet, Galena; Charles A. Heald, Birmingham; 
Frank E. Mann, Gohanna; Johu P. Fridge, Xenia: 
William H. Holmes, Bellbrook; Torrence R,. Mitch- 
ell, Mt. Vernon; Tiilin S, Collett and Thomas L. 
Collett, Ironton; John A. Meredith Brownsville; 
John A. Wiber, Klipton; Joseph L. Borchers, Rock- 
ford; Charles M. Butts, West Canaan; William 
w. De Weese, Troy; John R. Fowler, Canfield; 
Frederick O. craig, Payne. 

American—Vincent D. Putnam, Fremont. 

Allemannia—Joseph M. Bever, Fostoria. 

Citizens—T. C., urnside, Cleveland. 

Firemans Fund—J. W. Taylor, Columbus. 

Fire Assn.—Vincent D. Putnam, Fremont 

German—Joseph Gunther, Cincinnati; 
Schaefer, Galion. 

Germania—Carl F. Stoelzel, Loudonville; Chris- 
tian F. Waltz, Cleveland; Will C. Beatt, Cleve- 
land; Mary A, Egeler, Cleveland; Ida D. Smith, 
Cleveland. 

Germanu—Charles O. Burket, Findlay. 

Greenwich—Frark H. Rummell, Kenton. 

Hanover—John Sharp & Son, Ada; H. E. Hender- 
son, St. Marys. 

State, Ill. —Daniel De Bra, Pleasant Hill; 
Cc. Sheets, Van Wert. 

Manchester—John Peter Bower, 


Adelbert C. 


Sion J. 


Adam 


Rushsylvania. 


Michigan—Benj. B. Putnam, Marietta; Frank 
Matt, Lancaster; Anna Hart, Galion. 

Manhattan—Anton Klipec, Cleveland; W. E. 
Hamlin, Cleveland. 

Milwaukee Mech.—Adolph Stam, Cincinnati. 

Norwich Union—Wm. M. Johnson, Cincinnati 

Northwestern National—W. B. Johnston, Elyria. 


Spring Garden—John J. Schaefer, Galion. 





Sun, Eng.—Carl F. Stoelzel, Loudonville; A. F. 
Thoma & Co., Piqua, 
OHIO AND W. VA. NOTES. 
W. Z. Roll has opened an agency at Leb- 
anon, Ohio. 


Edwin G. Slough succeeds Ward & Slough 


at Mansfield, Ohio. 

The Aitna has transferred from J. G. K. 
Phillip to Albert M. Simpson at Belmont, 
Ohio. 

The Orient has transferred its Columbus, 
Ohio, agency from R. H. Gardner to Henry 
O’ Kane. 

Thomas C. Edwards has opened a new 
insurance office at 38 North Second street, 
Ironton, Ohio. 

The London Assurance has taken up its 


Heckle & Halli at 


leaving but two agents. 


Secretary Schmitt of the National Fire of 
Allegheny, which recently entered Ohio, 1s 
looking over the field and will probably make 
some agency appointments in the larger towns. 


W. Wirt Leggett, 
the 
the 
the 
He 


third agency with Kennett, 
Cincinnati, 


formerly state agent of 
Firemans Fund in Ohio, has enlisted in 
regular army, and has been assigned to 
Sixth Infantry, now in the Philippines. 


will leave Columbus, Ohio, barracks about 
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November 8, for San Francisco and will sail 
on the transport about November 20. Mr. 


Leggett leaves a large circle of friends in 
Ohio. 
The Hartford Fire has sued George I. 


King & Son, its former sub-agents at Cincin- 


nati, who recently assigned, for $755.04 on a 
balance. 
Phypers Bros. & Co. have been appointed 


sole agents of the Lumbermen’s of Philadel- 
phia at Cleveland. The company was formerly 
with Chas. O. Evarts & Co. 


Fred R. Ransom, special agent of the Provi- 
dence Washington for Iowa and Missouri, is 
transferred to the Ohio field. H. C. Stuart of 
Des Moines, formerly with the Hanover, suc- 
ceeds him in his old field. 


At Monday’s meeting of the Cleveland lo- 
cal agents, F. P. Thomas and O. M. Mc- 
Aninch were re-elected members of the gov- 
erning committee. Mr. Thomas was also re- 
elected chairman of the committee for the 
ensuing year. 


J. B. Cochran of the Ohio Inspection Bu- 
reau was in Toledo last Friday, to confer with 
the committee appointed by the Toledo asso- 
ciation, to investigate the Bureau's system of 
rating. It is very likely that the system will 
be adopted, as many agents are in favor of it. 


Superintendent Vorys of the Ohio depart- 
ment rules that all claims for losses and re- 
turn premiums under policies in the Traders 
Fire of New York on Ohio property must be 
made on the receiver of the company and not 
against the Palatine, which reinsured the Trad- 
ers. 


The agency of W. C. 
Ohio, has been closed out by the companies 
interested and Messrs. Farrar & Williams of 
the Central Bank succeed to the business. The 
following companies were represented: Com- 
mercial Union, Fire Association, Imperial, N. 
B. & M., Queen, Springfield and Traders’. 


Ward at London, 


Lewis F. Runck, manager of the German 
of Pittsburg’s agency at Cincinnati, has been 
appointed sole agent of the Citizens of Pitts- 
burg, which was formerly with C. O. Gansel 
and L. E. Guntrum. President Succap of the 
German secured the appointment, and was in 
Cincinnati Saturday on business connected 
with the Runck deal. 


The New Hampshire has taken up its agen- 
cies with J. S. Rice & Co. and F. V. Faul- 
haber & Co. _ Cleveland and given the sole 
agency to E. B. Tidd & Co., who have signed 
the rate $B Bd of the Fire Insurance Ex- 
change. F. V. Faulhaber & Co. will also lose 
the Eagle and Manhattan, which will make 
four companies they have lost since they were 
expelled from the exchange. 

Local papers at Columbus have printed an 
item from F. K. logue, special agent of the 
Millers and Manufacturers Insurance Com- 
pany of Minneapolis, to the effect that the 
company has not withdrawn from the State, 
as has been announced, but that it will cease 
writing stock policies in accordance with the 
orders of the department. Mr. Hogue says 
the department officials misunderstood the in- 
tention of the company, although’ the corre- 
spondence seems to be very plain in this re- 
spect. 


J. H. Brock has become a partner in the 
firm of S. E. Ranney & Co. cf Columbus, 
Ohio, his-two companies, the United States 
and the National of Allegheny, being taken in. 
The arrangement is to continue for a limited 
time and be renewed if satisfactory. The 
companies now represented are the National, 
the United States, the American of Boston, 
Mercantile Teutonia of New Orleans, 
Commercial Union of New York, North 
British atid Mercantile of New York, 
Kings County, Allemania- and the American 
Bonding and Trust Company. The partners 
in the firm are S. E, Ranney, M. H. Howard, 
H. T. Matlack and J. H. Brock. 





WANTED—COMPANY. 


An established Cincinnati agency will guar- 
antee a good company a nice line of first-class 
business. Good percentage preferred. 

Address ‘‘AGENT,” care WesTERN UNDER- 
WRITER, Cincinnati, or call at office. Comma- 
nications confidential. 


MICHIGAN UNDERWRITING. 


GUTHARD CASE ON aT DETROIT. 





Local Agents Testify as to Their Dealings with 
the Detroit Fire Underwriters’ 
Club. 


The case of Jacob Guthard & Son against 
the Detroit Fire Underwriters Club is on the 
boards in the Circuit Court at Detroit. 

Henry Guthard testified that his business 
had been injured by failure to do business 
with agents members the club; that he 
couldn’t transact his business profitably for 
his company without the common privilege of 
exchanging favors; that members of the club 
were not allowed, by the rules of the club, to 
take from or give him business, thereby crip- 
pling his facilities for placing business, that 
their salary of $2,000 each depended on vol- 
ume of business on a basis of $25,000 premiums 
per year, with an increase of $1,000 each for 
every $10,000 premium increase; that when 
a member of the club he had been fined for 
writing for less than board rates; that other 
fines had been imposed upon them since the 
reorganization, but they had not been paid, 
resulting in their withdrawing from the club; 
that he had never signed as a member since 
the reorganization; that he had placed busi- 
ness and received commission for with the 
following members of the club: E. A. Water- 


of 


fall, E. R. Chandler, Bierce & Sage, Forbes 
Robertson, A. H. Gaukler, Clark, Farns- 
worth & Luckins, John Winter & Co., Adams 


& Raymond, Michael Domzalski, Hancock & 
Lawson, and Anthony Look being all he could 
remember. 

Directed Business to Agents. 

He testified that he often directed business 
to agents and the business was written direct, 
but that he would get a commission; that he 
had no arrangement with any of them in case 
of trouble with the club, but that it was in- 
sinuated sometimes and always understood 
that dealings were not to be made public any 
more than was necessary; that a number of 
agents had gotten scared and refused to do 
business with him at all; that he had before 
the suit expressed himself to different agents 
that, in justice to themselves they should try 
to convince the court that the club should 
not fine members for violating the non-in- 
tercourse rule; that he knew of Waterfall’s and 
Kingsley’s expulsion from the club for doing 
business with his firm, refusal to pay fines 
being given as the cause for expulsion; that 
he had lost business by members of the club 
going to the assured and promising a reduc- 
tion of the rate if the whole line was placed 
with board members, and gave as an example 
the Peters Tobacco Company; that he or his 
firm has always had a line of insurance with 
the Peters company until the time when 
Messrs. Hartenstein and Guenther made the 
above proposition to Mr. Peters, and _ that 
since that they had had none. 

Jacob Guthard’s Testimony. 

Jacob Guthard testified that he had never 
considered himself a member of the club, as 
he had signed on condition that all the agents 
sign, which condition was not fulfilled; that 
Stoll & Lincele, Schulte & Snitgen, Forbes 
Robertson, Joseph Belanger and Lee Amberg 
and others had refused to do business with 
him because he was not a member of the club. 

E. F. Chapman of the Michigan Inspection 
Bureau testified that the bureau was supported 
by the companies purchasing information fur- 
nished by the bureau; that the bureau was es- 
tablished by Michigan state companies, and 
that the amount each company using the 
service was to pay was determined on a basis 
of amount of yearly premiums in the State; 
that the rates put out by the bureau were ad- 
visory only, and that under stress of competi- 
tion a lower rate may be passed and stamped 
where it was thought advisable in order to 
hold the business against outside competition; 





that it was not a local affair, but covered the 


} 
| 


whole State; that any company clenseiiiies to 
the bureau are at liberty to use the rates or 
not, as they see fit; that the bureau had no 
connection with the club other than a neces- 
sary business connection, and that he had 
never held any appointment from the club in 
regard to the bureau, or supervisor; that 
he had no written authority from any one. 
Jacob Guthard Is Recalled. 


as 


Jacob Guthard was recalled and testified that 
he attended meetings held by the club for five 
or six months following his conditional sign- 
ing as a member, and that he withdrew and 
refused to pay when fined; that when the re- 
organized constitution was offered for him 
to sign he refused on the ground that he 
considered the association illegal. 

Charles L. Clark testified that he is a mem- 
ber of the club; that he had placed a policy 
with Guthard personally at the request of the 
assured; that he knew of no other objection 
to doing business with Guthard other than it 
being against the club rules; that the club ex- 
acts a right to examine a member’s books at 
its direction. 

George R. Kingsley testified that he was 
expelled from the club for refusing to pay a 
fine imposed for writing a policy on the Cham- 
ber of Commerce for a non-member of the 
club, and that all companies in his agency 
withdrew because he wouldn’t pay his fine, 
which put him out of the business. 

Julius Bonninghausen testified that he had 
been fined by the club under a charge of cut- 
ting rates and had paid the fine. 

Norval A. Hawkins Testifes. 

Norval A. Hawkins testified that he had ap- 
plied for membership to the club, by formal 
application, and had tendered a check of $50, 
according to the rules, but had been rejected; 
that he lost the Greenwich because he was not 
a member of the club, after the special agent 
had agreed if his application was rejected to 
remain in his office anyway. 

Arthur H. Gaukler testified that he was a 
member of the club and as such had been fined 
for doing business with Guthard about a year 
ago; that Guthard had consulted him before 
beginning the suit and he had urged him not 
to do so. 

Forbes Robertson testified that he was a 
member of the club and had been fined for 
refusing to show his books for examination 
under a charge of rate cutting, and had paid 
the fine under protest; had done some business 
with Guthard. 

Homer McGraw testified that he had never 
done business for Guthard nor had he ever 
been offered any. 

E. A. Waterfall Gives Evidence. 

E. A. Waterfall testified that he was a mem- 
ber of the club; that he had not written di- 
rectly for Guthard; that he had refused busi- 
ness from Guthard; that he had been fined for 
writing below the tariff rate without the con- 
sent of the Michigan Inspection Bureau, and 
that he was expelled for not paying the fine; 
was reinstated shortly afterward, but refused 
to put up the deposit which he had taken 
down; that he had lost the Transatlantic and 
Wisconsin through not being a member of 
the club; that he was one of the organizers 
of the club as it now stands; that C. L. An- 
drews told him he could not be fined for writ- 
ing below the tariff rate. Had imparted this 
information to members of the executive com- 
mittee, and a special meeting was held and 
that he was reinstated. 

Secretary Bunclark on the Stand. 

Alfred Bunclark testified that he was sec- 
retary of the club and that the books, papers 
and records submitted by him were a correct 
transcript of the records of the club; that he 
secretary's record from the date of reorgauiza- 
tion to January 27, 1900, had been accidentally 
burned; that no supervisor had ever been ap- 
pointed as spoken of in the by-laws of the 
club, since he was a member; that he had 
never as secretary or member of the executive 
committee of the club had a verified report 
from the Michigan Inspection Bureau or any 
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agent; that Mr. Chapman held no appointment 
of any kind by the club. 

Mr. Peters, of the Peters Tobacco Com- 
pany, testified that some time ago, when Mr. 
Hartenstein wished to renew a policy on his 
plant he had told him he could do so if he 
would meet the rate offered by other agents; 
that Hortenstein and Guenther, for the club, 
got a competitive rate from the bureau of 20 
cents below tariff, with the proviso that he, 
Peters, should cancel all policies written by 
non-members of the club; that Guthard’s poli- 
cies were lapsed on account of a reduction 
in the stock; that later his rate was increased 
to tariff rate, the reason being given that now 
there was no competition, Guthard had 
joined the club. 

Prosecution Submitted Exhibits. 

Here the prosecution submitted exhibits of 
papers, books, etc., showing that the Mecian- 
ics took up its Hawkins & Hunt agency be- 
cause requested to do so by the club and 
Forbes Robertson, their other agent. Also 
the Amberg resolution adopted at a meeting 
of the club, which provides that any member 
representing a company where any of the De- 
troit agents are not members of the club, such 
member to be fined $50 for each company. 
Also resolution in the by-laws headed “re- 
bates,” which provides that anyone found 
guilty of writing below tariff rate without be- 
ing passed upon by the bureau shall be fined 


as 


et 


50 per cent of the premium on each policy in 
question. 
Mr. Bunclark testified as to the specific 


charges under which Bonninghausen, Water- 
fall, Robertson, Gaukler, Guthard, Lindsay, 
Hannan and others were fined, and many other 
minor questions were verified from the books; 
that the expenses of the club are paid by an 
assessment of $2.50 each for each member for 


companies represented; also to meetings, mo- 


tions, members, mode of imposing fines and 
amounts, amendments of the by-laws, reor- 


ganization, past records, minutes, etc 





BREWING COMPANY LINE AT LAKE LINDEN. 

Considerable interest is being taken in the 
line of the Bosch Brewing Company at -Lake 
Linden, Mich., the net average rate on which 
25 per cent on general form. The line 
was placed last year by William Faucett & Bro. 
of Calumet. This year it was placed by 
Thomas Harris of Lake Linden at 1.35, the 
Northwestern National, Traders, Michigan, 
Union of Pennsylvania, Commercial Union, 
Cooper, Prussian National, Phcenix of Lon- 
don, London Assurance, Hartford and Cale- 
donian each taking a line. The Prussian Na- 
tional, however, has ordered its policy can- 
celed. Mr. Harris claims that the risk was 
written at a cut rate last year and that he only 
met outside competition, but Mr. Faucett de- 
clares that it was written last year at full 
tariff. 

Some of the companies that lost the line are 
trying to get those on the risk to secure the 
tariff or cancel off. 
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MICHIGAN NOTES. 


C. A. Wright & Co. succeed Charles 
Friedrichs at Hancock, Mich. 

John Scott, Jr., the local agent of Bay City, 
Mich., is understood to be organizing a mu- 
tual accident insurance company. 

A. G. Lindsay of Detroit will likely be ap- 
pointed on the conference committee of the 
National Association of Local Agents to meet 
with a similar committee of the Western 
Union. 

Pressure is being brought to bear on the in- 
surance men of Flint, Mich. to have the city 
authorities offer a reward for the fire bugs that 
caused the recent losses. Increased rates and 
withdrawals from Flint are threatened unless 
something is done immediately to apprehend 
the incendiaries. 


L. 


General Manager Kelly of the American of 
Philadelphia, and Mrs. Kelly, have issued in- 
vitations for a reception, Saturday afterncon, 
November 17, at their home at Germantown, 
near Philadelphia. The event will be in cele- 
bration of their twenty-fifth or silver wedding 
anniversary. 








ILLINOIS STATE TOPICS. 
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STORM CLOUDS THREAT THREATENING PEKIN. 





Separation in the Smith Agency Causes the 
Continental and American to Put 
on War Paint. 


Pekin, Ill., made memorable by its rate war 
of two years ago, and by the literature ccn- 
tributed by “Uncle Jimmie” Haines on “Pekin- 


ized” local agents, is on the verge of another 
rate war. The clouds seem dark at the present 
writing. 

John L. Smith decided to unionize his oifice 


on November 1, and resigned the American of 
Pennsylvania, American of New Jersey and 
the Continental. It was just two years ago 
this month that the big rate war took place and 
many of the policies are now expiring. 

The companies resigned complain very 
terly of the manner in which Mr. Smith has 
treated them. They state they stood by him 
loyally during the rate war and now he re- 
signs them at a critical period when a lot of 
business is expiring. They also charge him 
with soliciting the business on their books for 
renewal before he gave them notice. 

Special Agents McAnally of the Continental 
and Bliven of the American were soon on the 
scene and tried to persuade Mr. Smith to 
reconsider his decision. The gentlemen state 
that he refused, as he said specials of union 
companies were insisting on his office clear- 
ing. They gave him a day to think it over 
and told him they would hold their business. 
When they received his ultimatum that he 
would not recall his step, the specials ap- 
pointed Fred P. Maus as agent. He has had 
no experience and is given authority to hold 
the companies’ business. It now looks as if 
the storm king were ready to rage. 

The American of New Jersey is undecided 
what course to take, inasmuch as_ Special 
Agent Hatfield is a relative of Mr. Smith by 
marriage. 

The American of Pennsylvania was one of 
the foremost factors in the famous rate war. 
State Agent Waite Bliven was the first man 
on the ground and the company went into 
the fight for blood, it being one of the com- 
panies writing $2,500 on the Tazewell County 
courthouse for a nominal amount. The com- 
pany piled up liability at very low rates, evi- 
dently expecting to profit in the future. The 
Continental was aggressive in the rate 
war, but did a good share of business. 

The local board at Pekin, on learning that 
the Continental and American of Philadelphia 
were cutting rates to hold the business on 
their books through the John L. Smith 
agency, held a meeting to decide what course 
to take. The meeting decided not to meet the 
cuts as long as they were confined to business 
now on the companies’ books, but if the com- 
panies go beyond this line and attack the busi- 
ness of other agents it is feared general rate- 
cutting will follow. Several special agents 
are on the ground watching for developments. 


bit- 


less 





FIELD SITUATION IN ILLINOIS. 
The field situation in Illinois is developing 
more interest, especially due to the differences 
of opinion between members of the governing 
committee of the Union on the subject. 
| At the meeting of the Illinois State Board 
| last Monday it was voted by a large majority 
| that the conference committee be instructed to 
meet with the similar committee of the IIli- 
nois Field Club, and come to terms if possible. 
The members of the Union will probably make 
the Illinois matter an issue. While the govern- 
ing committee may be adverse to any agree- 
ment with the Field Club, yet that sentiment is 
not shared by a large number of prominent 
union companies. These companies will take 
issue with the governing committee, as Vive- 
President Washburn of the Home has already 
done. 

The State Board calls attention to the fact 


that similar conditions prevailed in Indian 
and the two field organizations have come t 
an agreement, the non-union companies being 
allowed a minority representation on all 
portant committees having charge of 
legislation. The governing ccrmittee has n 
tried to thwart the Indiana field men fro: 
making terms, and Illinois asks the same priv 
lege. 

The trend of opinion now seems to be 
enter into an agreement, and then let the con 
panies fight it out if it is not to their liking 

The two committees will meet Monday 
week in Chicago. The element in the Field 
Club demanding an equal voice on all joint 
matters is quite strong, but as the non-union 
companies came to terms in Indiana without 
getting such representation, it is likely that 
similar compromise can be made in Illinois 


a ~- 
WILL INSIST ON TARIFF AT WAUKEGAN. 

The Illinois State Board will insist that 
tariff rates be gotten in Waukegan. Rat 
were thrown off in this town about two years 
ago on account of some local disturbance, and 
conditions have been in an unsatisfactory con 
dition since. 

Waukegan is an example of the conditions 
that used to prevail in the suburbs of Chicago 
outside of Cook County, especially those in 
which Chicago local agents reside. Before th« 
Chicago Underwriters Association passed 
rule requiring that all business written outside 
its jurisdiction should be written at full tariff, 
Chicago locals living in these suburbs were 
at liberty to write business there at any rate 
they saw fit. The passage of that rule had a 
very good effect, but there is still some dissat- 
isfaction among the agents in those towns, as 
the Chicago agents continue to get business 
by representing that they have peculiar ad- 
vantages, owing to the great insurance inter- 
ests of Chicago, in placing it. The actions of 
the Chicago agents’ cause the special agents a 
good deal of trouble, but the field men seem 
to be getting affairs in better shape in these 
towns adjacent to the city. 


ae 
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QUEER COURSES OF SUSPICIOUS FIRES. 

Smithfield, Ill., had an incendiary fire re 
cently that caused a total loss to property of 
something like $30,000, and an insurance loss 
of $17,000. Special agents report a number 
of suspicious fires in various portions of the 
State, but scout the theory that there is an or- 
ganized gang at work. They say that 
picious fires rtn in streaks, and this statement 
is readily believed by those who have watched 
the peculiar grooves in which fire losses run. 
First the northern portion of the State gets 
it and then the southern. The central follows 
and the eastern and western lines. The next 
thing it is running by counties and then cities 
are catching it. Small towns will pay a profit 
for a number of years and then city after city 
of the smaller class will be wiped out. 


sus- 


STATE OF ILLINOIS IS PROGRESSING. 

The Insurance Company of the State of 
Illinois, despite the attempts of some of its 
more formidable rivals to belittle it, is mak- 
ing steady progress and will reach $150,000 in 
premiums this year, having written $102,000 
last year. Its Illinois premiums will run up 
to about an even hundred thousand during 
1900, it having written $62,000 in 1899. 

pers + 


TROUBLE BETWEEN NIBLOCK AND DRAKE. 

Local agents at Decatur, Ill., are taking an 
interest in the differences between J. L. Drake 
and H. C. Niblock, formerly partners in a 
local agency in that city. Mr. Niblock went 
to Decatur about three years ago as agent of 
the Mutual Life of New York, and about a 
year ago formed a partnership with Mr. Drake, 
who had a large non-union fire agency. Mr. 
Drake says that Mr. Niblock was to have a 
share in the profits, but was to do no collect- 

, giving his attention to soliciting only. The 
firm dissclved a short time ago, Mr. Niblock 
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taking the Teutonia of New Orleans and con- 
tinuing under the name of Drake & Niblock, 
and Mr. Drake retaining the other companies 
of the agency. Mr. Drake is now suing Mr. 
Niblock for an accounting, alleging that he has 
collected accounts belonging to the firm and 
converted the money to his own use, and he 
also seeks to restrain Mr. Niblock from using 
the firm name. He also alleges that Mr. Nib- 
lock has collected money for the Mutual Life 
which he failed to report to him. 

Local agents are trying to get the Teutonia 
to transfer to Mr. Drake or some other local 
agent, as they fear Mr. Niblock will demoral- 
ize rates. Mr. Niblock is counted a star solici- 
tor and is one of the prominent Mutual Life 
men of the State. 

Notwithstanging the fear concerning Mr. 
Niblock, a committee from the Illinois Field 
Club recently visited the city and persuaded 
him, Aaron Smick and William Clark to sign 
the local agreement, which may tend to ease 
the situation in that place. 


al aad 


ST. LOUIS COMPRESS COMPANY'S PLANT. 

Insurance men have _ succeeded 
ducing the St. Louis Compress Company 
to make improvementé in its cotton 
warehouses at East St. Louis, which, for some 
time past, have been in a hazardous condition. 
In fact, the buildings have been turned down 
by a number of companies but they have ac- 
cepted policies on cotton therein as an ac- 
commodation to their local agents. Recently, 
however, the warehouses were inspected by 
a number of special agents, who insisted on 
improvements being made or canceling their 
policies. The Compress Company has accord- 
ingly had the premises cleaned, bettered the 
fire protection facilities and laid a main duwn 
to the buildings, which materially improves the 
risk. The risk was at one time equipped with 
automatic sprinklers and the system is still 
intact, but useless, as no water connection is 
maintained. 


in in- 





ILLINOIS NOTES. 


The agency of W. C. Roach & Co. at Paris, 
fll., has been sold to James R. Beckett & Co. 
It is one of the strongest agencies in that city. 
W. O. Roach was secretary and treasurer of 
the local board. 


Considerable pressure is being brought to 
bear on the United Fire to get it to withdraw 
from the Ault agency at Effingham, IIl., which 
has been cutting rates at that point. The other 
companies of the agency pulled out some time 
ago, but the United Fire has persistently re- 
fused to withdraw. 


Scott & Hoblit of Springfield are still act- 
ively campaigning for companies. They offer 
big inducements to companies in the way of 
tariff business. The fight for business in be- 
half of the Northwestern National still goes 
on right merrily. It is stated this week that the 
firm had increased its offer of $3.000 annual 
tariff business as an inducement for an agency. 


Special agents report that K. Kneutson and 
his rebuilding clause are seldom heard of in 
Illinois nowadays. Some time ago he was par- 
ticularly active in advancing his pet theory 
of rebuilding and made converts here and there. 
Quite a while ago Mr. Kneutson tried 
to secure permission from the Chicago Under- 
writers Association that would authorize his 
form in Cook County, but failing in this sub- 
sided for the nonce. 


A committee from the Illinois Field Club 
will be in Jacksonville this week trying to get 
two outsiders in the board. Among the com- 
mittee will be Miller of the American of Penn- 
svlvania; Jeffries of the Pacific; Wise of the 
German of Indiana; Bradshaw of the Fire- 
mens of New Jersey; Schweer of the Agri- 
cultural. James McCullough is the principal 
non-boarder. 





The Wilmington Fire of Delaware is be- 
ing used by Johnson & Hiegins of New 
York in their operations. They purchased 
the company’s charter and launched it last 
July. It has $47.500 assets, $40,000 capital 





and $5091 net surplus. 


LIFE INSURANCE NEWS. 


WILL CEASE GIVING ESTIMATES. _ 


Notwithstanding Protests from Agents the 
Germania Life Will Not Speculate on 
Its Future Earnings. 

The management of the Germania Life, 
which has always taken a safe and conserva- 
tive stand in considering the vital questions 
in life insurance, is to commended for 
its recent action in turning from the paths 
made easy for life men by the customary pub- 
lication of estimated values at future dates, 
and prohibiting its agents from using any 
printed figures except those guaranteed. All 
rate books were called in and replaced by 
new ones showing only the rates and guaran- 
teed cash values, and the company will au- 
thorize no statements of estimated values. 

The company takes the stand that it is im- 
possible to say what the accumulations on a 
policy will amount to fifteen or twenty years 
hence, and that if an estimated cash value 
is given the insured and the expectations are 
not realized, the company is censured for tmis- 
representing the policy. When a prospective 
insurant is shown the present results on a 
policy issued fifteen or twenty years ago, as 
evidence that a policy taken to-day will show 
like results at the end of the period, he 
feels that it is almost a guarantee on the part 
of the company that such will be the case. 


be 


The prospects are, however, that he will be 
badly disappointed if he goes on that as- 
sumption, because, as is generally conceded, 


the interest earnings will be considerably less, 
and when the final settlement comes the policy- 
holder will feel that he has been hoodwinked 
by the company and the agent. 

This innovation on the part of the Germania 
may be regarded by many as ultra conserva- 
tive, but it is decidedly honest and places the 
company and its representatives on a high 
plane in dealing with insurants. 

It will not attract agents, but on the other 
hand will have a tendency to make many dis- 
satisfied. A number of the Germania’s siate 
agents recently visited the home office with 
a view to having this matter reconsidered, but 
returned under the conviction that they could 
continue to write a large personal business 
for so sound an institution. 





SAYS IT WILL NOT MOVE TO NEW YORK. 

President Mabie of the National Life, 
S. A., denies the report that the company 
to be removed to New York, and said that 
if it went anywhere it would be to its legal 
home in Washington. Secretary Sackett has 
returned from his six-weeks’ stay in the East. 
Adam S. Pratt, one of the founders of the 
National Life and the resident vice-president 
at Washington under the charter, has died, 
and Frederick W. Pratt, his son, has been 
appointed to succeed him. Circulars are be- 
ing sent out in an effort to push the bankers’ 
policy, got out some months ago, but held 
up by the springing of the reciprocal rule in 
Wisconsin, under which $15 was required for 
each license. 


U. 


is 
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NORTHWESTERN LIFE'S RECEIVERSHIP. 

After a prolonged legal struggle, in which 
some of the best lawyers in Chicago were 
enlisted on behalf of the company and allied 
interests, Judge Chetlain last week removed 
Stewart Goodrell as receiver of the North- 
western Life of Chicago. He said that this 
was not to be construed as a reflection on Mr. 
Godrell, and announced that he would not 
be removed as trustee, but he held that he 
had been too closely connected with Presi- 
dent Mabie and Secretary Sackett and owed 
too much to them to be as impartial as the 
receiver should be. It was brought out in 
the hearing that Mr. Goodrell had been receiv- 
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ing $1,500 a year in the Iowa 
partment, and was brought to 
Mr. Mabie on a promise of at 
year, the prosecution charging that he 
brought with the intention of making him 
the receiver at the proper time. President 
Mabie says that it was immaterial to him who 
was made receiver, his principal interest being 
to get the whole thing over and out of the 
way so that the National Life, U. S. A., which 
had beer tied up by the American Union, 
Northwestern and other deals, and was now 
hindered by all this litigation, could get down 
to business again. 


++ 


insurance de- 
Chicago by 
least $5,000 a 
was 
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RATES FOR MASS*CHUSETTS COMPANIES. 

The Massachusetts Mutual, Berkshire. John 
Hancock and State Mutual are busily pre- 
paring uniform raté books on the 3% per cent 
reserve the Massachusetts 
law, using the American experience table. The 
New England Mutual is not acting with the 
other Massachusetts companies, but it is stated 
that its book will show about the same rate 
increa the others, which it is expected 
will be about 10 per cent or less. It is under- 
stood that the rates for age 45 and upwards 
will be very little higher than those now in 
ise. 


basis, required by 


ase as 
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NEW YORK LIFE'S WESTFRN PROMOTIONS. 

Of the list of promotions recently announced 
by the New York Life, 
interest in the West, the appointment of Gil- 
bert A. Smith as inspector of agencies, 
of F. H. Holtz as supervisor of agencies, both 
being Chicago men. Mr. Smith has been 
manager of the Marquette building branch 
of the New York Life, and its general exec- 
utive at Chicaen, doing the largest business 
any of the Chicago offices. He will now 
have charge of the Chicago business and of 
the larger western agenc’es, with headowar- 
ters at the clearing hovse in the New York 
Life building. Mr. Holtz has been in charee 
of the junior agencies for some time. and both 


increased, 


two are of special 


and 


of 


and jurisdiction 
The dividing I'ne of iunior offices is that they 
do less than a million of business a vear. 
are of recent institution. His office. 
be at the clearine honse at Chicago 

L. B. Durstine of Buffalo. who is promoted. 


his territory are 


or 
also, will 


was formerly the comnny’s inspector of 
agencies at Columbus, Ohio. 
++ 2a 


EQU'TABLE’S PLAN PRONOUNCED A SUCCESS. 

Officials of the Eauitable Life pronounce the 
50 per cent first vear’s 
Largely 
from many of the best agencies, 


commission plan a suc- 


cess. increased business is reported 
notwithstand- 


ing the high pressure methods in vogue a vear 


ago. ™ Edwards agency at Pittsburg has 
written $7,300,000 this year, an increase of 
$700,000 ever a year ago. The San Francisco 
agency has written $400,000, an increase of 
$50.000. Large increases are reported from 
various other sections. 


++ ++ 


GERMANIA LIFE’S RESERVE BASIS. 

The Germania Life, which has for a number 
of years past made its valuation of the re- 
serve liabilities of all outstanding insurance 
on a 3 per cent basis for its own guidance 
in the administration of the company’s internal 
affairs, but not for publication, is, it is under- 
stood, contemplating using the 3 per cent 
reserve in its publications after the first of the 
year; but no increase will be made in premium 
rates. 

The Germania officials 
present conditions with regard to reserves 
some years ago, and Vice-President Cillis 
made a forecast early last year when he said: 

“We wish that our present attitude in the 
matter be clearly understood; it is one of 
waiting some action on the part of other com- 
panies to conform to changed conditions. We 
are ready now and at any time to use the 3 
per cent reserve in our publications, indeed, 
we would welcome such a new departure, but 


evidently foresaw 





until it suits the other companies to adopt 
a new standard for their entire business. old 
and new, and incorporate it in their published 
statements, we shall continue the use of the 
4-per cent reserve, as otherwise there would 
be no proper basis for comparisons.’ 


++ 

MUTUAL RESERVE’'S SPECIAL CONTRACTS. 

It is understood the Mutual Reserve Fund 
is still working its special- contract scheme, 
from operating which it was prevented in 
Ohio recently Superintendent Vorys, in 
Minnesota and other western and northwest- 
ern States. Some of the States have, through 


by 


their insurance departments, shut down on 
special contracts, but there are still quite a 
number which tolerate them. The State Life 


of Indianapolis, the originator of the latest 
form of special contracts, has issued a circular 
giving the opinion of the attorney-general of 
New York in the case of the Bankers Life of 
New York City, in which he held that special 
contracts were legal. 
aa 
VALUATION OF CANADA LIFE’S POLICIES. 
The question of the valuation of the policies 
of the Canada Life has finally been decided by 
Superintendent Vorys of Ohio after consid- 
erable investigation. The company requested 
that this State, with others, should take the 
valuations made by one State, to be designated, 
by the States in which it does business, in or- 
der to prevent the enormous expense incurred 
by having so many States value them. It has 
been the custom of the Ohio department to 
have its own actuary do this work each year, 
but after making an investigation of the man- 
ner in which other States treat these matters, 
Mr. Vorys decided that this year he will 
cept the valuations made by the Michigan de- 
partment as requested by the company. 
++ 
WILL USE GAIN AND LOSS EXHIB.T. 
Notwithstanding the action taken by the in 
surance commissioners at their last convention, 
Superintendent Vorys of Ohio has decided that 
the items of profit and loss must be included 
in the annual reports furnished the Ohio de- 
partment by the companies doing business in 
the State. Many of the companies asked to 
have this exhibit eliminated, but Mr. Vorys 
considers the item one of the essential features 
of the report and has decided that it must be 


— 


++ 


included. He did not vote for the motion to 
eliminate it at the meeting of the insurance 
commissioners. 

++ - 


LIFE AGENCY APPOINTMENTS. 
The following are recent life appointments: 


OHIO. 
Fidelity Mutual—Curtis Sherbondy, Akron; 
James M. Gee, Mt. Kingsville. 


Tradesmens—John T. Kumer, Dayton. 

Provident Savings—L. H. Moore and W. B. 
ters, Paulding; Fred H. Morse, Chardon; P 
Hay, Findlay. 

N. Y. Life—C. L. Frederick, 
Maurer, Canal Dover; Henry E. Streitenberger, 
Chillicothe; John F. Earhart, Cincinnati; Francis 
E. Wilson, Westwood; Mrs. Ella R. Holloway, Cin 
cinnati; Elliott W. Groves, Flushing. 

MICHIGAN. 
Mutual Life 


H. 


Win- 
risley 


Salem; August A. 


Massachusetts 
Greenville, 
Standard 


Aaron . Moers, 
Accident—J. 


++ 


Brock, 
++ 


Cha‘npion. 


FHE TOLEDO INCORPORATED AGENCY SCHEME. 

The General Insurance Agency Company of 
Toledo, which was recently incorporated to do 
a general insurance business under a plan to 
have 1,000 shares of stock to be sold at $1 per 
share, each stockholder to carry $1,000 life in- 
surance, and $3,000 fire insurance through the 
agency for each share of stock, will, no doubt, 
have to abandon the life insurance feature, at 
least. The matter was brought to the atten- 
tion of the insurance commissioner, who is not 
disposed to permit the corporation to transact 
life insurance business under this scheme, and 
it is doubtful if fire insurance can be written 
with sufficient profit to the stockholders to 
make the plan attractive. 

The payment dividends 


of to stockholders 


under a scheme of this kind is held to be in 
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the nature of a rebate on life insurance pre- 
miums, and hence contrary to the law. 

As the company was incorporated to do an 
agency business and stockholders are expected 
to not only place their own business through 
the agency, but to influence others to do the 
same, the insurance department will probably 
rule that each stockholder must have a license, 
which would increase the expense to such @ 
extent as to materially decrease, or possibly 
wipe out, the dividends, unless a large amcunt 
of business was written. 


> + 


THE METROPOLITAN’'S PLAN. 

The plan adopted some time ago by the 
Metropolitan Life by which its superintend- 
ents or assistants handle both the ordinary 
and industrial branches of the business, was 
regarded by many life insurance men at the 
time with considerable doubt as to its success 
as a general policy. Metropolitan officials, 
however, seem to be very well pleased with 
that mode of conducting the business, and 
the results so far accomplished indicate that 
a very steady growth of business may be ob- 
tained along that line. 

Those in charge of offices, 
perintendents or branch assistants, 
greater responsibility when they write both 
classes of life insurance, and have a better 
opportunity for making a good record for the 
company. No doubt, in many localities, the 
company would write a larger business if it 
separated the two branches and had a gcod 
man in charge of each, but as it is necessary 
to maintain an office for the industrial de- 
partment, expenses may be reduced to a con- 
siderable extent by having the man in charge 
work the ordinary branch also. 

As a rule industrial superintendents do not 
personally write a great deal of the small 
provident business, but where they have more 
attractive metal in the ordinary line to work 
on, and are expected to look after that branch, 
there is an incentive for good work in that 
direction that has a telling effect. One of 
the strongest arguments in favor of the work- 
ing of both branches by industrial agents is 
that the agent, through his weekly contact 
with the holder of an industrial policy becomes 
familiar with the circumstances of the in- 
sured and is right on the spot to catch him 
for a larger or regular ordinary policy when 
he is in financial condition to carry that kind 
of insurance, and therefore stands a good 
chance of writing the business. 

In cities where the Metropolitan has estab- 
lished special ordinary branches, it felt it 
could not reach a certain class of men in any 
other way. It is a matter of speculation just 
how far the company will extend its special 


ordinary branch system. 
++ 


whether as su- 
feel a 


+ 
GOOD MEN SEEKING THE LIFE FIELD. 

There is always room in the life insurance 
field for a good man. Men are realizing more 
and ‘more the almost limitless bounds of its 
accomplishments, and frequently it 
that men who have been engaged in other 
lines gave up occupations which they have 
followed successfully for years, to enter the 
life insurance field as affording greater op- 
portunities for developing their earning power 
at congenial and independent employment. 
A case in point is that of Professor William 
O. Sproull, formerly professor of Latin and 
Arabic in the Cincinnati University, who has 
given up his educational pursuits to go with 
the New York Life, under Agency Director 
Dierkes, at Cincinnati. Anyone who in 
position to observe the new appointments 
that are being made by the standard “old 
line’’ companies, will readily notice that a 


is seen 


is 


.good class of men is being attracted to the 


work. 





Former Senator Vernon H. Burke of Cleve- 
land has been appointed state agent for Penn- 
sylvania by the Northern Central Life of To- 
ledo. The headquarters will be in Phila- 
delphia. 








1 


LIFE NOTES. 


It is stated the Guarantors receiver will pay 
creditors 10 per cent soon. ; 


W. E. Gerry, 


inspector of the Fidelity \| 
tual, 


is visiting the western field. 
The Northern Central Life of Toledo , 


soon begin a thorough organization of its 
agency plant. 

W. M. Dunbar of Cincinnati has formed a 
connection with the Mutual Benefit as city 
agent under State Agent Drewry. : 

Joseph Ashbrook, home office manager of 


the life department of the Provident Life and 
Trust, is able to resume his duties again after 
a month’s severe illness. 


H. A. Van Heyde, formerly special agent 
of the United States Life, has gone with the 
Washington Life as general ageat, with head 
quarters at Columbus and Cincinnati. 


The Home Forum, an Illinois fraternal, 
which recently absorbed the Safety Fund As- 
sociation of Syracuse, N. has been put in 
the hands of a receiver at the instance of 
Illinois department. 


W. H. Ballew, 


the 


formerly with the American 
Union, has been appointed general agent rs 
the Home Life for Tennessee, with head 

quarters at Chattanooga. Mr. Ballew has been 
known as a large producer. 


J. Sherman Porter of Gallipolis, Ohio, has 
taken the local agency of the Northern Central 
Life of Toledo. Gallipolis is the old home 
of President Matthews, formerly superinten- 
dent of insurance. 

The New York Life has made a change at 
its Toledo office by transferring Director of 
Agents Malone to another field. He was for- 
merly at Columbus for the company. His suc- 
cessor at Toledo has not been announced. 


W. F. Gorrell, formerly Wisconsin manager 
of the Iowa Life, and later devoting himself 
to the transfer department of the Northwestern 
Life Assurance Company of Chicago, has 
gone with the Fidelity Mutual in Illinois as 
a field manager. W. C. Gorrell, his son. be 
comes his assistant. 


J. S. Holmes, chief supervisor of the Metro- 


politan for Indiana, Ohio, West Virginia, Ken- 


tucky and Tennessee, with headquarters at 
Cincinnati, has resigned and has been ap- 
pointed superintendent of the Morrissiania, 
N. Y., district, for the same company. 


Alonzo E. Bradley, associate Michigan gen- 
eral agent of the State Mutual Life, and one 
of the best known life insurance men in De- 
troit, died at his home in that city on October 
25. He was 66 years old, and had been gen- 
eral agent of the State Mutual for fifteen 
years. 

Harvey M. Brown, formerly an assistant 
superintendent of Metropolitan ; W. D. Jones 
eg with the Western Mutual Life; and 

. C. Bendle, formerly with the Pullmann Sav- 
be Banks, have engaged with W. Percy Cren- 
shaw’s ordinary department of the Metropoli- 
tan at Chicago. 


J. B. Thorsen, formerly of Thorsen & Cassi- 
day, the sporting goods men of Chicago, has be- 
come a general agent of the Prudential in that 
city. He made a provisional contract “a 
George W. Riggs of the New York Life, but 
after working awhile went down East and 
contracted with the Prudential. 

The “Pacific Mutual,” the company paper of 
the Pacific Mutual Life, contains a good 
notice and portrait of D. M. Baker, the gen- 
eral agent of the company in Illinois, in its 
November number, in recognition of the 
tenth anniversary of his connection with the 
company. He was with the Travelers for a 
number of years, and was its general agent 
at Kansas City, when he was appointed gen- 
eral agent for the Pacific Mutual at the same 
place in November, 1890. In 1893 he was 
given charge of the Chicago office. 

The November dinner of the Chicago Life 
Underwriters Association will be held at the 
Chicago Athletic Club on the evening of the 
20th. Local talent will devote itself to the 
consideration of the subject proposed by Pres- 
ident Register of the National association, as 
to whether the general agents should make 
organized effort to keep undesirable agents 
out of the business. A reply to the startling 
address of Frank E. Hartigan, of the Equi- 
table, at the last meeting, is promised by R. 
D. Patterson, of the New York Life. 











Nov ember 8, 1900. 








THE WESTERN UNDERWRITER. 





GOSSIP ON LIFE INSURANCE. | 


“The Western Mutual Life of Chicago a few 
weeks ago offered agents 90 per cent com- 
missions with renewals. It is now understood 
to be making contracts for 95 per cent. There 
is nothing in the assessment law of Illinois | 
to require a company to keep any reserve, but 
the Western Mutual officials claim that it does. | 





The company rates are based on the 3 per 
cent table and the first two years are regarded 
as term insurance. Perhaps no company ever 
started with any finer class of business than 
the Western Mutual. It was clean cut and 
paying good rates. It is certainly plunging 
hard for new business at the present time and 
the high commissions will probably bring in 
quite a little. 

The Security Mutual Life of Binghampton 
is showing no end of vitality at present. At 
Chicago it has large offices and a score of 
men. From that center it is radiating out 
in the country, and report has it that Moore 
Sanborn, superintendent of agents, may locate 
in Chicago after the first of the year. The 
Security evidently believes in organizing the 
western field and perhaps intends making it 
the chosen realm of the future. Mr. Sanborn 
has been successful in transferring many old 
American Union men to Security ranks. 

As soon as a paid-up policy is issued by the 
ZEtna it i$ transferred to the stock department. 
This fact, doubtless, has been the seat of 
many charges that the £tna’s stockholders 
were mulcting the mutual policyholders. The 
company is quite liberal in its paid-up values. 
After the policy is converted there is some- 
thing made each year on interest on the in- 
vested reserves of the paid-up policies. 


The 2Etna will have a new application blank 
for agents by the first of the year. Its form 
now is very long, requiring the agent to fill 
out blanks giving information as to the appli- 
cant that is usually required of the medical ex- 





aminer. It was found that many answers were 
not explicit and often the agent did not com- 
prehend the meaning of the questioris. 





A much shorter application blank will be 
furnished the agent and the medical examiner 
will be required to fill out many of the blanks 
formerly exacted of the agent. 

Dr. S. M. Pearman, the pyrotechnic gentle- 
man who took a general agency of the Equit- 
able at Chicago, is now agency director of the 
New York Life at Richmond, Va., and has 
written more business there for the company 
than has ever been done before. It is stated 
that by the terms of his contract he can be 
transferred to any point. Chicago life under- 
writers will not desire him to return to that 
city after his career with the Equitable. His 
old offices in the Marquette Building at Chi- 
cago are still as he left them, a veritable white 
elephant on the company’s hands. Many of 
Dr. Pearman’s old men are with the executive 
special department of the Mutual Life. 





E. H. Elwell, Illinois manager of the Michi- 
gan Mutual, is one of the leading churchmen 
of Chicago, and as such denies that his com- 
pany has abandoned the plan of raising the 
desired $250,000 endowment fund for the Chi- 
cago diocese through endowment policies to 
be taken out by members of the church for 
the benefit of the fund, which also gets the 
benefit of the commissions. He admits, how- 
ever, that the work has languished, only $40,- 
000 having been issued so far, some internal 
differences in the diocese having interfered. 
The twenty-fifth anniversary of Bishop Mc- 
Laren’s consecration is to be celebrated next 
month, however, and that will be utilized as 
a means of reviving interest in the plan. 


The life insurance brokers who have made 
a business of “twisting” a lot of policies from 
one company to another each year are not 


finding it such smooth sailing this year, as it | 


is very difficult for them to place the business. 
They are straining every effort, for they realize | 
that if their man once pays a second premium 
they have lost their hold on him, for he will 
pay a third in order to get the loan or cash 





ie 


AMONG CASUALTY MEN. 





surrender value. One broker went to the 
Chicago general agent of an eastern company 
and asked what terms he could get on four 


$50,000 policies, 
about forty other 
right. 
at it. Then he was offered 20 per cent on the 
first renewal and 10 per cent on the second, 
but said he had no use for them. 
Mutual Life of New York wrote the business 
last year. 














mission and renewal plan, which will not allow 
much rebating. The Provident Savings, Man- 
hattan, United States Life, and Security Mu- 
tual are among the smaller companies which 
are reported to be paying good commissions 
for business, 
written $300,000 of term business in Chicago 
in October. 


every effort to renew the big business it put 
on its books a year ago, having a number of 
men who are specially successful as renewers 
at work. 
the spectacular work for Dr. Pearman of the 


with a chance at a line of 
policies if the deal was all 
He was offered 50 per cent and laughed 


He said the 


The Equitable is adhering to its new com- 


the Provident Savings having 


The Mutual Life of New York is making 


It also has most of the men who did 


Equitable last year, with a list of his business, 
and they are getting after that. The Equitable 
is reported as contenting itself with sending 
out circulars asking for continuance. 





A novel single payment life policy is being 
issued by the Federal Life of Chicago. It con- 
sists of a number of policies for small amounts, 
bound together, which can be paid for sepa- 
rately at the convenience of the insured, 
though one must be paid for each year. Thus 
$500 could be insured in five policies of $100 
each, and the insured instead of paying an an- 
nual premium on the whole, each year pays 
for a part of the insurance for his whole life. 
If he is unable to make all nis payments his 
whole policy does not lapse, but part of it is 
continued in force like automatic paid-up in- 
surance. The premiums run from about one- 
half to two-thirds of the face of the policy. 

The idea of units is the same as in the Fed- 
eral’s continuous life endowment policy. Gen- 
eral Manager Griffin, who devised it, may have 
the policy copyrighted. 





It is well known in the life insurance ranks 
that about the first business a newly-appointed 
agent does for his company is to write a policy 
on his own life, that of his wife or some mem- 
ber of his family, and the medical examiner, 
promising the last-named that he will be given 
sufficient examinations to pay for the premium. 

It has been a question with companies just 
how much of this business would renew. Those 
who have given the subject study state that 
hardly more than .10 per cent of such risks 
can be banked upon, and therefore is undesir- 
able business for a life company. 

Some of the companies are taking up this 
matter and throwing stringent requirements | 
around such applications. It is looked upon by 
the agent as a method to impress his company | 
and will hardly renew at the end of the year. | 

The careful company is now taking note of 
all such practices which bring in business that 
will lapse. The company that is looking for | 
quality rather than quantity is the one that | 
will win in the future. 





The Bankers Life of New York, whose Illi- 
nois general agency in the Stock Exchange 
building at Chicago has been without a man- 
ager for nearly a year, and which has written 
no business for some months before that, be- 
cause of its change of plan, announces that 
it will appoint a manager and open up for 
business January I. 
plicants from Chicago and the East. In the 
meantime the office has been in charge of 
Cashier Montgomery. 





and employers’ liability insurance, the 
ern managers, 


appointed for either of the new branches, 
present, at Chicago 


ble factor outside the compact, 


There are several ap- | 


OCEAN ACCIDENT NOT TO cUuT RATES. 


Will Be a Lively Factor, However, in the Em- 


ployers Liability. Business in Chicago 
Owing to Its Strength. 


Since the Ocean Accident, as a result of its 


action in the Illinois Supreme Court, has been 
given a license to write personal 


accident 
west- 


Macdonnell, Hood & Callen- 


der of Chicago, have been putting in most 
of their time trying to convince the liability 
brokers that the company ‘ 
to be a rate-cutter. 


does not intend 


Most of the brokers seemed to think that 


because the Ocean was the most conspicuous 
company outside of the compact 
cut rates, and argued, in addition, that 
the usual policy of a company new in the 
field in getting a foothold. 
is outside the compact both here and abroad, 
it proposes to get adequate rates for what 
ever it writes. 


, it meant to 
was 


While the Ocean 


No special managers will be 
at 


Notwithstanding the pronouncement of the 
Ocean as to rates, it will be the most formida 
owing to its 
size and prestige. The liability business is 
always at white heat in Chicago, and the ad 
vent of the Ocean in the field 


will further 
stimulate competition. 





SURETY RATES IN CHICAGO ADVANCING 
Rates in Chicago on surety business have 
25 per cent in the 
latter figure on court 
and contract bonds. In the latter business, 
which was almost dead during the building 
ttades’ strike, 
parent. 


been increased from 10 te 
past few months, the 


a very gratifying revival is ap- 
The American Surety Company op- 
posed the organization of the proposed com- 
pact some months ago, but promised to keep 
its rates up, and as it was generally conceded 
that the premiums were inadequate, the ad- 
vance has been secured by the common con- 
sent of the companies without any 
compact. 


formal 
+ o 
CASUALTY APPOINTMENTS. 
The following are recent 
ments : 


casualty appoint- 


OHIO. 

Central Accident—Howard & Dehm, Elyria; W. 
E. Van Walkenberg, Chargrin Falls. 

Continental Casualty—Charles B. Willoughby, 
Conneaut; W. S. Lazarus and J. H. Earl, Cleve- 
land; W. S. Little, Hicksville; T. C. Leach, Colum- 
bus; H. P. Hanna, yn mg A. Z. Olds, Thomp 
son; W. M. Jackson, Marion; F. F. wie and J. 
Barr, Mansfield; J. P. Molen, Tiffin; , ie ‘Tilton 
and 8S. G. Reese, North Baltimore. 

Fidelity & Casualty—Lawrence Butz, Dayton. 

North American Accident—Robert J. Gough, Day 
ton. 

National Indemnity—D. C. Hart, Toledo. 

Ocean Accident—Harvey C. Miley, Findlay; Gen- 
eral Insurance Agency Company, Toledo; H. W. 
Cartwright, Ottawa; A. T’. Jones, Cambridge: J. R. 
Findley, Conneaut; Ralph M. Deatrick, Defiance. 

Preferred Accident—T. W. Jones, Columbus. 

U. 8S. Fidelity & Guaranty—Simeon Gillis, Bryan; 
Charles BE. Reynolds, Napoleon. 

S. Casualty—Henry C. Bowen, Cleveland; 
Willisws G. Me Knight, Ironton; Tulley O. Deibler, 
Portsmouth. 

MICHIGAN. 

Fidelity & Casualty—McCune & Smith, Petoskey. 

U. 8. Fidelity & Guaranty—Wm. E. Beach: 
Howell; Martin Crocker, Mt. Clemens; Patrick H. 
Mathews, Monroe. 

+ ++ 

THE FUTURE OF HEALTH BUSINESS. 

While as yet the companies writing health 
business have not sufficient experience to lay 
down hard and fast rules, nor have they data 
for the establishment of rates, yet even at 
this stage there are certain features in the 
operation of the business thar point to a gen- 
eral health policy as the proper one to use. 
The specific policies covering a limited num- 
ber of diseases are proving unsatisfactory in 
that physicians are diagnosing cases to fit the 
classification. Ailments are thus brought 


within the’ stipulated diseases that were not 
contemplated by the companies. 


The gencral 
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ignorance of the public as to the circumscribe1 
bounds of the ordinary policy is a factor to be 
considered. 

Those who are giving the matter attention 
believe there are a certain number of diseases 
under which nearly go per cent of the claims 
will fall, so it is best to write a general policy 
covering all diseases except chronic, rheumatic, 
tubercular, venereal ailments and the like, and 
charge enough to cover the larger scope. 

oe 
CEASES WRITING HEALTH INSURANCE ‘IN OHIO. 

The Trust and Life, which 

been writing health insurance as well as ‘life 


Security has 


in Ohio for some time, has been notified by 
Insurance Commissioner Vorys that the laws 
of Ohio will not permit a company to write 
both classes of business. The company will 
cease wriling health business, in conformity 
with the law, of which it was probably in 
ignorance. 


lt seems the representatives of the company 
made a practice of insuring employes of lurge 
factories and commercial concerns. The de- 
partment learned of the business through in- 
quiries of a Cleveland business man as to the 
stability of the company. 


CASUALTY NOTES. 
Superintendent .Van Cleave of Illinois has 
licensed the Ocean Accident to do an em- 
ployers’ liability and personal accident in ad- 
diuon to o.iher forms of casualty insurance, 
in conformity with the recent decision of the 
liinois Supreme Court. 

The Pacific Mutual has added the Chicago 
and Northwesiern to the roads on which it 
does a railroad installment business, the con- 
tract having been secured by Todd, its 
general agent at Omaha. The other com- 
panies on the line are the Continental Cas- 
ualty, Travelers, Standard, and Fidelity and 
Casualty. 

Captain A. W. Masters, United States man 
ager oi the London Guarantee, is preparing 
for an extended eastern trip, it having been 
understood that another meeting of the Lia- 
bility Conference will be held as soon as the 
election is out of the way. He reports busi- 
ness as increasing very encouragingly, with an 
average gain over last year of 20 per cent on 
all lines. 

A peculiar accident resulted 
against the General Accident at Denver, 


in a claim 
Colo. 


A Mr. Greene and his fiancee were taking 
photographs of each other und Mr. Greene 
put on his companion’s hat to pose. They 


were below an embankment, above which the 
plume showed, and a hunter on the other side 
mistook it for a bird. He fired, killing Mr. 
Greene instantly. 


The Sick and Accident Association of To- 
ledo has been relicensed to do business in 
Ohio. It will be remembered that the asso- 


ciation was some time ago disbarred from do 
ing business as it had filed no bond with the 
department, and some of its by-laws were in 
contravention of the statutes governing this 
class of business. Since that time a bond has 
been filed and the constitution and by-laws so 
peretes as to come within the bounds of the 
aw. 


In spite of all the sermons preached in con- 
nection with the Alvord defalcation at New 
York over the folly of banks not bonding 
their employes, in which the principal point 
was that the bonding companies would have 
exposed his extravagance, it is learned that 
he was bonded, after all, in the American 
Surety Company, but for a small amount. 
The same company was on the bondof Dunton. 
who stole $35.000 from the Union National 
Bank of Chicago, for $3,000, and also bonded 
the young man who got away recently with 
over $100.000 from the bank at Elizabeth, 
N. J. The company holds that each case 
shows the fallacy of the idea that length of 
service justifies laxity of watchfulness. 


The PREFERRED Accident Insurance 
Co. of New York. 


Active Agents Wanted. 
Gilt-Edge Contracts Given. 
Write, Telephone or Call and See 


NELSON J. EDWARDS, Manager for Southern Ohio. 
20, Masonic Temple. Telephone Main 2652. CINCINNATI, 0. 
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There are many special agents in the field 
who are not appreciated by half. It is well 
recognized that there are plenty of field men 
who are struggling along on $1,200 or $1,500 
a year, who, if their merits were only known, 
could easily command thrice that figure. There 
is the man who cock-sure knows that the 
president of his company is unequal to the 
job and that someone about his size would 
just fit his shoes; the man who would like to 
have the chances some other fellow has, 
that he could show what he could do; and the 
man who thinks everybody isn’t doing 
the right thing and that he is, as well as vari- 
ous other kinds of special agents. But the 
one thing that the new special agent prides 
himcelf on is his persena! magnetism and 
“fetching” ways with his agents. Like a 
meteor across the sky he flits about the State, 
wherever duty calls. Until he has made his 
“first round,” his life is one whirl of lavish en- 
tertainment and utter extravagance. The ho- 
tel porter and the elevator man take him into 
their bosom confidencies: the quarter he 
leaves under his napkin gives him full entrée 
into the good graces and smiles of the flash- 
ing young waitress—the dining-room coquette ; 
as he and the agent go out tu lunch together 
the office boy is endowed with a month’s cig- 
arette money in return for some trifling serv- 
and everywhere he goes the atmosphere 
heavy with the consciousness that a per- 
son of consequence is abot. And it is but nat- 
ural that he should take heed of the evidences 
all about him and come to believe a little that 
way himself. For the benefit of those who in 
time hope to become special agents and who 
desire a little coaching in this most essential 
of the qualifications of a good field man, it 
might be of interest to relate how a special 
agent “made a ten-strike” by a little judicious 
expenditure. Frequently a small amount dis- 
tributed with the proper tact will go farther 
and do more good than any larger amount 
that might be spent. It is all in the way it is 
done. This special agent was making his first 
visit to an agency and during his stay ap- 
proached the pleasant looking young lady at 
the desk and asked her to copy a form for 
him on the typewriter. On receiving the form, 
neatly written, from her hand, he drove two 


so 


else 


ice, 


iS 





fingers into his vest-pocket, “pinched” a 
nickel, laid it on the table before her, with, 
“Here, Sis, go get you a piece of gum.” The 


fact that the young lady was the agent’s wife 
did not, of course, affect the efficacy of this 
judicious distribution of the company’s “dou- 
cur fund.” 

H. A. McCord, formerly chief clerk in the 
Palatine’s western office, has started in the 
insurance brokerage business at Chicago. 





Ohio, 


Mitter.—In Montgomery County, 
there is a village —Brookville—which has an 
artistic, polysyllabic and classical local agent. 
He can spin out words that delight the lexi- 
cographer and that are bugbears at spelling 
bees, with a facility truly marvelous. His name 
is Ira V. Miller. On one side of his emera!d- 
tinted business card is the simpie inscription: 
“Resident i 


Agent for the Teutonia Fire In- 
surance Company and the Traders Fire In- 
surance Company.” On the opposite side the 


erudite agent displays his opulence of words. 
The card runs: 

“A. H. Dalbey, first chair; Ira V. Miller, 
third chair. Facial operators, physiognomi = 
hair dressers, cranium manipulators and capil 
lary abridgers. Shaving and hair cutting W ith 
ambidextrous and modernized facility.” 

It would seem that the genius who gave 
the copy for the card was a student of the last 
few pages of the old McGuffey spelling books 


READV FOR DELIVERY. 








THE OHIO INSURANCE MAN’S 


Best Friend. 


+ THE... 
UNDERWRITERS’ HANDBOOK OF OHIO. 


Sixth annual edition complete as to all branches 
of the business. 


Over 300 pages 


of information on the insurance business 
of Ohio, embraci.g among other features: 


Complete agency directory of the State showing 
companies represented. 

Comparative exhibit of Ohio business of all 
companies each year for six years. 

D -partment showing all authorized companies, 
their latest financial statement, 
state and special agents, etc. 

Gross premium receipts collected in 1899 by 
each company through each agency, for fire and 
casualty companies, and gross premiums by 
counties of all life insurance companies; as 
reported to the county auditors for taxation. 


officers, general 


Other miscellaneous information. 


Printed on genuine bond paper, bound in lea:her. 





$3.00 per copy. 


The Western Underwriter 
Company, 


CINCINNATI AND CHICAGO. 





B. & O. S=W. 


“Roya. BLvuE SERVICE.” 


ST. LOUIS, 
CINCINNATI, 
LOUISVILLE, 
COLUMBUS, 
PITTSBURG, 
| WASHINGTON, 
| BALTIMORE, 
| PHILADELPHIA, 
NEW YORK. 
BEST LINE 


EAST ano WEST 


Luxurious Vestibuled Trains Palatial Ladies’ Coaches 
Pullman Drawing Room, Sleeping wud Observation Cars 
Bb. & O. 8S-W. Dining Cars. Meals served a la carte at 


| 
| 
BETWEEN THE 
} 
popular prices. 


For Rates, Maps, Time-Tables or Sleeping Car Space 
call on any ticke t agent or.address 


0. P. McCARTY, 
General Passenger Agent, 
CINCINNATI, OHIO 











A NEW TRAIN WEST, 


THE “ST. LOUIS LIMITED.” 


—VIA— 


—BIG FOUR— 


(EFFECTIVE APRIL 29TH) 
— 


Texas, Kansas .# Missouri. 


Leave Cincinnati................ 
Arrive ludianapolis............ 
Pg Se 


PARLOR CARS, 
MODERN COACHES, 
DINING CARS. 


-12:20 noon 
3 





« O 50 p. m. 





Ask for Tickets via Big Four Route 


WARREN J. LYNCH, P. DEPPE, 
Genl. Pass. & Tkt. Agt. A. G. P. & T. Agt. 
J. E. REEVES, Genl. Southern Agt. 
CINCINNATI, O 


Ww. 
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ASSETS (Market Values), 
Jan. 1, 1900, $69,419,717.78 
LIABILITIES, N. J. & N.Y. 
Standard, . $63,794,024.56 
SURPLUS, . . $5,625,693.22 


: THE 
Policies Absolutely Non-Forfeit- 
able After Second Year. 








AMZI DODD, 
President. 


WANTED — Reliable and energetic 
Agents, ... For particulars, address the 


LIFE INSURANCE 
COMPANY, 
NEWARK, N. J. 


IN CASE OF LAPSE the Insurance 


till titted 
~< is CONTINUED IN FORCE as long as 
the value of the Policy will pay for; 
| or, if preferred, a Cash or Paid-up 
Policy Value is allowed. After the 
second year, 


j Policies are INCON- 
TESTABLE, and all restrictions as to 
residence, travel or occupation are 
removed. 





The Company agrees in the Pol- 
icy to Loan up to the Cash Surren- 
der Value, when a satisfactory as- 
signment of the Policy is made as 





Company direct, or either of the State 
Agents, whose name, address, and terri- 
tory are given herewith. ... 


A. S. JOHNSTON & CO., 


State Ageut fur Michigan, 
Office, Campau Bldg., 
DETROIT. 








collateral security. Lossrks paid 
immediately upon completion and 
approval of proofs. 





L. D. DREWRY, 


State Agent for Ohio, 
Office, The Pike Bidg., 
CINCINNATI. \ 











- Central Accident . 


....Insurance Company, 


Park Building, PITTSBURG, PENN. 





Capital and Surplus over - = $200,000. 





SPECIALTIES: 
An Accumulative Combination Accident Policy --- The 
best policy written. 
New Plate Glass Folicy---More definite and liberal than 
other policies. 





The above coniracts are the best to buy and the best to sell. 





«+ 


AGENTS WANTED. 





The John Hancock Mutual Life Insurance Company 


OF BOSTON, ~AAASS. 


Ss. H. RHODES, Irest.; ROLAND 0. LAMB, Vice-Prest. and Secy. 


issues the most desirable forms of Life, Endowment, Term and Install- 
ment Policies. Annual Dividends. Cash and Paid Up Values. 


The Most Liberal Conditions of Any Policy in the Market. 
See Our Pol.cies and Terms Before Engaging Elsewhere. 


EXCELLENT AGENCY CONTRACTS AWAIT GOOD MEN. 


ROBERT K. EATON, Superintendent of Agencies, Boston, Mass 


Royal Union Mutual *®%*®.3ackson, 


Life Ins. Co. —_ SIDNEY A. FOSTER, 


SECRETARY. 


Des Moines. 


AN OLD LINE IOWA COMPANY. 








STHAUDT & COLE, stare xacrs.. 





CANTON, OHIO. 





Good Territory for Good Men. More Men Wanted. 


SUN 
INSURANCE 
OFFICE 
OF LONDON. 
Chief Office in the United States, No. s4 Pine Street, New York. 
1goth YEAR OF ACTIVE BUSINESS EXISTENCE. 

, WESTERN DEPARTMENT): 71 LaSalle St., CHICAGO, ILL. 


| 
| 
| 
| 





| 
‘OLDEST IN THE WORLD. 





LONDON 
ESTABLISHED A.0.1710. 


| 
} 
| 
| 
| 


J.C. CAMPBELL, State Agent for Ohio and West Virginia, Board of Trade Building, | 


Columbus, Ohio. 





INCORPORATED 1851. 


THE BERKSHIRE LIFE INS, CO. 


PITTSFIELD, MASS. 


WM.R. PLUNKETT, President. 


JAS. W. HULL, Secretary and Treasurer. 


JAS. M. BARKER, Vice-President. 


All policies now issued by the BERKSHIRE give to the insured all the advantages 


of the perfected Non-forfeiture Law of Massachusetts. 


Before insuring your life or taking an agency examine the new policy contract | Renewal Premium Income..... 


now being issued by the BERKSHIRE. 


JOHN THOMAS, Gen‘! Agent Northern Ohio, JOHN A. RINGOLD, Gen‘! Agent Southern Ohio, 


316-316 Willi Bidg., Cleveland 14 Carew Building, Cincinnati 


WILLIAM D. WYMAN, General Agent for Illinois, 
100 Washington St.. Ghicago. 





iF AGENTS WANTED. 
OF NEW YORK, 


THE HOME LIFE 108 


GEORGE E. IDE, presivent. 





Increase 
| 1899. Per cent. 
| Assets... i ie aie aan ace Peer $11,348,859.12 7.8 
Policy Reserve and all other Liabilities . 10,145,580.70 7.86 
| *Dividend Endowment Fund ... 5 eeu enh 626 .713.00 18 90 
| Net Surplus. ; Conus sea eesaapen 1,203,278.42 4.36 
| Number of Policies in Force............... 26,262 8.19 

I IID oy io oe bes akews sae anne $49,258 ,697.00 8.08 
naan amty 2/372,130.59 7.23 
uaa 1,486,074.93 9.87 

| Excess Income over Disbursements 725,243.50 34.35 


*This item is generally included in the surplus of other Companies. 


Payments by Policy-holders since Organization, (1860), $32,887,028.95. 
Payments to Policy-holders and now held for their benefit, $33,341,452.86, 





| W. A.A. BRUEHL & CO.,Gen’l Managers Dhio and So -Indiana, Gincinnatl, P 








INSURANCE BROKERS. 
EDWARD D. CLARKE C0., 


177 La Saxe St., Cuicaco. 
Reference, Royal Trust Co. Repre-enting companies writing 
jurplus insurance, special risks and re-insurance, also large 
facilities for surplus lines. 


SHIPMAN & WAYNE, 


Fire Insurance, 








210 La SALLE STREET, CHICAGO. Correspondence solicited. 


Surplus Insurance placed in strong companies. 


SUMMERHAYS & PATTEN, 
Fire Insurance Brokers, 
84 ADAMS 8T., CHICAGO. 
Insurance placed on Mercantile and Manufacturing Risks 
in any Location: correspondence solicited. 








ARTHUR ELEVE, 
Broker and Underwriter, 
Handler of Large Lines, 

180 East Tarrp Sr., Crncrnnati, OnT0. 


Correspondence Solicited with Outside | 


Companies and Brokers. 


~ INSURANCE LAWYERS. 


White, Johnson, McCaslin & Cannon, 


Counsellors at Law, 


1416 to 1421 Williamson Bldg., Cleveland, 0. 





SPECIAL ATTENTION GIVEN TO THB 
LAW OF INSURANCE, 
BOWEN, DOUGLAS & WHITING, 


Attorneys and Couns- iors, 
80-85 Morrat Bock, Detroit, Mic#. 
Bpecial Attention to Law of Insurance. 








H. J. Boortu, KEATING, Geo. 8. PETERS. 


BOOTH, KEATING & PETERS, 
Roous 7, 8, 9 BoaRp or TRADE, 
Telephone 784. CoLumBts, OagIo. 
Special Attention given to Insurance Law. 





Albert Crane. Mark Norris. Fred'k W. Stevens, 


CRANE, NORRIS & STEVENS, 


Attorneys and Counselors, 
1003-1009 Michigan Trust Co. Bidg., Grand Rapids, Mich. 
Special Attention given to Insurance Litigation. 


HOWARD & HANDLAN, 
Attorneys at Law. 


Special Attention to Law of Insurance. 
WHEELING, West VIRGINIA 








T.B.Paxton, J.W.Warrington, T.B.Paxton Jr., G.H.Warrington 


PAXTON & WARRINGTON, 


Attorn: ys and Counselors at Law, 
UniTeD Bank BUILDING, CINCINNATI, OHIO. 
Special Attention to Insurance Law. 


LOCAL AGENTS. 
A. FARNHAM & CO., 


47TH AND V C.. STs., Cinc INNATI, OuI0. 
Fire, Marine, Tornado, Rents. Plate Glass, Accident, Boiler, 
Elevator, Employers’ Liability and Bonds. 
Correspondence Solicited. 











M. BUCHMANN. A. W. PARSONS 


BUCHMANN, PARSONS & CO., 
ire "Insurance. 
PME: Solicited, Lines Large or Small. 
401-2-3 GarrieLp KLp6e., CLEVELAND, OHIO 


THOMAS H. GEER & CO., 


General Insurance, 
158 SuPEeRiIonR STREET. CLEVELAND, OHIO. 
Members of the Ohio Association of Local Fire Insurance 
Agents 


0. M. S: AFFORD, GOs8 & Cu., 


BROADWAY AND WILLSON AVENUES, CLEVELAND, Onto. 


The largest Agency in Cleveland. Facilities for large lines. 
. §} Woodland and Willison Aves., 
Branch Offices: 1 Downtown Office: Century Bidg. 


FRED P. THOMAS & CO., 
General Insurance, 
StanpDaRD Buiipine, No 53 Evciip AVE.,CLEVELAND, O. 
Special Facilities for placing large lines in best English 
and American Companies. Correspondence solicited. 


HENRY O’KANE, 
General Insurance Agency, 
THe WYANDOTTE, 
Special facilities for large lines. 


JOHN K. DUKE & SON, 


Fire, Life and Accident Insurance Agents, 
Leading Agents at Portsmouth, Ohio. 
Buy and Sell Real Estate. 
No. 51 West Secosp Sr. PORTSMOUTG, OHIO. 


BARKER, FROST & CO., 
General Insurance Agency, 
411 Mapison Street, Tom®po, Oxo. 
Facilities for carrying largelines. Grain lines a specialty. 




















CoLumsts, Og10. | 
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| CAPITAL $100,000.00. 





THE WESTERN UNDERWRITER. 








J H. LEIDING, Insurance 
MASONIC TEMPLE, 


N. E. Cor. Third and Walnut, CINCINNATI, OHIO 


Telephone 2712. 


Royal Exchange Assurance, Est. 1720, London, England. Insur- 
ance Co., State of Illinois, Rockford, Ill. Millers’ and Manufac- 
turers’ Insurance Co., Minneapolis, Minn. 
ance Co., Hartford,Conn. Maryland Casualty Co., Baltimore, 
Md. Plate Glass, Elevator, Boilers and Employers Liability. 





J. N. Vance, Pres. 
Jas. P. Apams, Secy. 


Cc. W. FranzHerm, Vice Pres 
C. H. MERKEL, Ass’t Secy. 


Cash Capital, $100,000.00 
Over $1,750,000.00 Paid in Fire Losses. 


Franklin FireInsuranceCo, 
OF WHEELING. 


Organized 1862. 





Write for our 
Instructive Catalogues 


Sf .<c 
Professional 
Underwriters. 


Insurance Department, 


THE GLOBE WERNICKE Co., 
CINCINNATI. 


Health Insurance Exclusively. 


Gustav W. Liirman, Prest. 
J. Bannister Hall, Sec’y-Treas. 


National Indemnity & Insurance 
Company of Baltimore City. 


SURPLUS, $38,000.00. 
RELIABLE AGENTS WANTED. 


TO COMPETE 


WITH THE FRATERNALS: EVERY OLD LINE AGENT 
SHOULD HAVE AS 


A Side Line 


THE AGENCY OF 


The Young Men’s Institute Insurance Co. 
(Incorporated under the laws of Ohio.) 
Leading Features: 

AMPLE RESERVE. 
LOW EXPENSES. DISABILITY BENEFITS, 
CAREFUL EXAMINATIONS. LIFE INSURANCE. 
MONTHLY PAYMENT PLAN. 
Write for information to the Company, Pike Building, 
Cincinnati, Ohio. 


Just 
Issued. 




















Policy Provides: 


SICK BENEPITS. 





FRANKLIN’S INSURANCE SUPPLY 
HOUSE, 


Send 10 cents for sample policy of forms 
Experience in fire insurance, |3 years. 


INSURANCE ADJUSTERS. 
ARTHUR L. DRAPER, 


Adjuster of Fire Losses. 
1005 American Trust Bidg., Cleveland, O 
Long Distance ’Phone. 


Newark, 
Ohiv, 








F. L. PARSONS, 
Adjuster of Fire Losses, 
29 Evciip AVvE., Room 10, CLEVELAND, O. 
Telephone Main 1996. 


si 
| 
| 


Phoenix Fire Insur- | 


Western Mutual 


FIRE INSURANCE CO. 
OF URBANA, O, 
WRITES OHIO BUSINESS ONLY. 


Fifty-Four Years Continuous and Successful Operation. 


W. R. ROSS, President, C. A. ROSS, Secretary, 
E. T. KANE, Ass’t Secretarv. 





| Emcorporated April 17, 1876. 


Began Business October 2, 1876. 


THE CENTRAL MANUFACTURERS 


MUTUAL INSURANCE CO, 
VAIT WERT, O. 


Clability of Members to Assessment, $371,788.55. 


Samuel R. Barr, Vice-Prest | 


Total Cash Assets $108,980.80, 
Net Cash Surplus $67,218.20, 


H. V.Ouwey,Pres, F. W. Purmort, Sec’y and Treas, 





1876 900 
== STRONGER AND BETTER THAN EVER. 1900, 


TheONlIO MUTUAL 


FIRE INSURANCE C0, 
OF SALEM, Oo. 


An Agency Company Confined to Ohio. 


“MAXIMUM SECURITY—MINIMUM COST,” 
J. RB. VERNON, Secretary. 





CHARTERED 1851, 


Richland 


Mutual Insurance Company, 
MANSFIELD, OHIO. 


DIRECTORS: 
N, 8. Reed, J. W. Jenner, 
J.C. Larwill, 


H. R. Smith, 


W. W. Cockley, 
G. A. Clugston, A. C. Cummins, 
H. C. Hedges, J. A. Rigby. 


Assets, $1,600,000.00. 
H. BR. SMITH, Pres’t. R. SMITH, Sec’y. 





|. W. WAGNER, Pres. J. M.Coox, Sec’y. 


TWENTY-SIX YEARS OLD. 


THE MANSFIELD 


MUTUAL FIRE INSURANCE CO. 
OF MANSFIELD, OHIO. 


Premium Notes, $388,760. 
Net Cash Surplus $23,435. 





Transacts an sigency Business in Ob. 





Twentieth Annual Financial Statement 
OF THE 


Manufacturers’ & Merchants’ Mutual Insurance Ce 
ROCKFORD, ILLINOIS. 


4. W. PRICE, PresioentT. F. F. WORTAWOOD, TREASURER. 
GEO. B. KELLEY, vice-pnes. GEO. W. CARSE, SECRETARY. 


Op campmanen 1, — 


$487,155 3 
Surplus above all Liabilities. sceeeccece $400,704 23 


Net Cash Surplus, norman Tp 


Tossee pol since organization “corrected”. 
vidend paid since organization 


 faaiag oaths ets pea tetoenabenent 
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PROVIDENT LIFE AND TRUST CO. 


OF PHILADELPHIA. 


INSURANCE IN FORCE, - - - - 
ASSETS, - @ e - e”~ @« . oe e 





$128,740,464.00 
40,037,989.76 





In everything which makes Life Insurance ectly safe, moderate in 
cost, and suitable to the needs of insurers the PROVIDENT is unexcelled. 

Evidence of the skillful and faithful mauagement of this Company is 
found in its exceedingly low expense rate, and the remarkably favorable 
rate of mortality. For the full period of its existence, the death rate has 
been only .61 of the rate indicated by the authoritative tables. 


Correspondence with Agents solicited. 
WILLIAM D. YERGER, Genenat Acent Western Onto, 
METHODIST BOOK CONCERN BUILDING, CINCINNATI, ONIO. 
8S. S. SAFFOLD, Genenat Acent Eastern Ono, 
706-710 GARFIELD BUILDING, CLEVELAND, On10. 
JAMES W. JANNEY, Genenat Acenr, 
325 MARQUETTE BUILDING, CHICAGO, Ite 
BASSETT & REESE, Generar Aectnts, 
44 HOME BANK BUILDING, DETROIT, MICH. 





Provident Savings life 
Pssuranee Society 


OF NEW YORK. 
Epwarpb W. Scott, PRESIDENT. 
THE BEST COMPANY FOR POLICY HOLDERS AND AGENTS. 


Successful Agents, and Gentiemen Seeking Remunerative Busi c 
May Apply te the Head Office, or any of the Society's General Agents. 








——===THIRTY-FOUR YEARS OLD,.c@=—e 


Annual Statement, December 81, 1899. 











e SRE: Ae SR 87,789,81 
Millers & Manufacturers Company | osm! SEN 
F.K. HOGUE, Toledo, Ohio, - - General Agent for Ohio. rn lt ne in A 
ceri reratatieerien ence mt oe | Mtl Reserve Fand Life Association 


THE STATE LIFE INSURANCE GOMPANY, Nous. 


The largest and most progressive Old Line Company iz the world for its age. 





Osurance In force December 31, 1899 ..............cccseecccccccccccccvescccces $22,208,470 
i cddicccdbe op beeeatabnonsesebsqnsehenesesagsteseeenhs<sckscctes 417,780 
Dh tnikhensteenesasamibdeboedaeniaehshen saeciens+s000600seebecscoe 266,246 
Surplus over ail liabilities, saved out of the business in five years ............... 161,534 
Deposit with State of indiana for protection of all its policy-holders............. 300,006 


No other Company could show such results at the same age. 


The Company is incorporated under the Legal Reserve, Compulsory Deposit 
taw of Indiana, acknowled to be the best law ever enacted. very policy is se- 
cured by a deposit of its entire reserve value with the State of Indiana. 

Company issues all forms of life and endowment insurance, with loan, cash 
and paid-up values, extensions, etc. 

To Life Insurance Agents—&xamine the Life Annuity Competitive Contract of 
this Company. A unique and advanced method, original with this Company, of se- 

a closer fraternity of interests between the agents and the Company. The 
only contract that givesan agent a fair show to grow with, and share in the 
pe yet his Company as y grows and pros: 
e and b 


Ts. It enables the average agent to 
win a P y 


independent. WRITE FOR PARTICULARS. 








(Incorporated. ) 
FREDERICK A. BURNHAM, eacsiocer. 


Mutual Reserve Building, New York City. 


LIFE INSURANCE 
ON PURELY MUTUAL BASIS, 
WITH FULL RESERVE. 
18681. @ RESULTS UNPARALLELED. @ 1900. 


Total Death Losses Paid by Mutual Reserve Fund Life Association 
since organization, over 


FORTY-TWO MILLION DOLLARS. 


Competent men can secure liberal contracts by applying to the Home Office 
or to any of the Managers or General Agents. 





* Massachusctts Mutual Life Insurance Co. -m 


INCORPORATED 1851. 


Assets Jan. 1, 1900, $23,819,937.17, 


Liabilities, $21,835,114.54. 


Surplus, $1,984,822.68. 


Definite paid-up and cash surrender values written in every policy. 


JOHN A. HALL, President. 


CINCINNATI OFFICE: 20! Johnston Building. ~- 


CHICAGO OFFICE ; 


HENRY M. PHILLIPS, Secretary. 
F. C. CROSS, Manager. 


316 Merchants’ Loan and Trust Building, Smith & Bishop, Managers; Isaac B. Snow, Western Superintendent of Agents. 





A. G. TonwipsEzn, Prest. W. C. Hix, Treas. 


THE INTER-STATE LIFE 
ASSURANCE COMPANY. 


Home Office: W. E. cor. Fourth and Elm, Cincinnati, Ohio. 


J. W. PowErs, Secy. 














The company operates upon the mutual principle. Chartered and authorized un- 
der the general laws of Ohio, as a level premium, legal reserve company. Its 
fates.and policy guarantees are the fullness of 


THE HIGHEST STANDARDS. 
‘The company issues all forms of legitimate insurance contracts, such as term, limited 
payment life, endowment and debenture policies. 

Extraordinary Inducement to Agents 


Will be made to a limited number to operate in Ohio. None but men of high stand- 
tng and good record desired. Address the AGENCY DEPARTMENT. 





A “MILLION DOLLAR” COMPANY! 
FIRE INSURANCE 


GIRARD [== 


OF PHILADELPHIA, PA. 





Organized 1853. ASSETS $2,078,168. Surplus $1,029,667. 


This old and well-known institution has justly acquired a national repu- 
tation for fair and honorable dealing, Agents needing 
companies should address 


WM. E. ROLLO & SON, 
MANAGERS WESTERN DEPARTMENT, 


210 LA SALLE STREET, CHICAGO, ILL. 




































| GENERAL CASUALTY. | 


pt a eng 
FRED RAUH & CO., Gen. Agt. 
Ciacianati. 





















UNION 2" 
AND-+—-+— 
SURETY 

=== COMPANY, 











Wainwright Bidg., ST. LOUIS, MO. 








Individual Accident, Health 
and Plate Glass Insurance. 
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OHIO. 
INDIANA. 
MICHIGAN. 
ILLINOIS. 
WISCONSIN. 
MINNESOTA. 
IOWA. 
MISSOURI. 








| tos. 207 and 209 Madison’ Street, 








UEEN 


Ins. Co. of America, 


NORTH DAKOTA. 
SOUTH DAKOTA. 
NEBRASKA. 














P. D. McGREGOR, Manager. 





Western Department, 


ROYAL, BUILDING, CHICAGO. 


KANSAS. 
$} OKLAHOMA. 
#1 COLORADO. 
WYOMING. 


C. G SHEPARD, Aw’t Manager. 














i 








Wester Salvage Wrecking Agency, 


FIRE AND MARINE SALVAGE. 





CHICAGO. 
SAMUEL GANS, Manager. 


Long Distance Telephone, 
Main Express 275 














THE EZEKIEL & BERNHEIM (0 
SALVAGE WRECKERS 


AUCTIONEERS and APPRAISERS 


SALESROOMS and WAREHOUSES, 
Nos. 334, 336, 338 Main St., 


CINCINNATI, OHIO. 


Every facility for handling merchandise of all descriptions. 
Cc, RB. BOTHSCHILD, Special. Long Distance Telephone [ain 1368. 
G@ Adjusters will please telegraph or telephone at our expense. @% 
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THE MUTUAL LIFE INSURANCE COMPANY 


OF NEW YoR=E 
Bicuamp A. McCurpr, Presr. 
Offers exceptional opportunities to good agents to represent it in the United States and Canada. 


It is the best company to work for and employs only good and reliable men. 
It issues the most attractive and desirable policies, and is the greatest financial institution in the world. 





Experienced agents who desire to represent this company are invited to address 
GEORGE T. DEXTER, Superintendent of Domestic Agencies Home Office. 
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2 2h Accident 
and Health 
Scie Wega 


or MEW VORA. 


$777,285.45. Surplus, ” . 


KIMBALL C. ATWOOD, Sec’y, 290 Breadway, New York. 


Policies. 


LOW RATES. SEST COMMISSIONS. 








LONDON GUARANTEE AND ACCIDENT CO. 


(LIMITED) 
OF LONDON, ENGLAND. 


HEAD OFFICE—MANHATTAN BUILDING, 
CHICAGO, ILL. 


? 
7 A. W. MASTERS, GENERAL MANAGER. 
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a 5 Say, fe, Individual Accident, Employers, General Lia- 


bility, Workmen's Collective, Eleva- 
tor and Teams Insurance. 


7 Ax <= 
ORGANIZED 1869. 
CONKLING, PRICE AND WEBB, CHAS. L. RAYMOND, 


Gen’! Agents Iiliaols, Missour! and ledlena, Gen’! Agent Michigan, 1229 Majestic Bidg., 
New York Life Blég., Chicago. Detroit. 
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